re 


-the Maryland authorities several 


Stood to be seeking financial sup- 
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February Key City Sales 
Show Scattered Gains; 
Trend Rather Indefinite 


San Antonio Tops Last Year in Passenger Car Sales, 
With Trucks Off; Cleveland Apparently 
Holding Fi irm 


New York, Feb. 20.—The usual midmonth check-up on 
sales in various key cities show a somewhat spotty condition, 
with no very positive trend as yet apparent. Not enough 
cities have yet reported to make definite estimates possible. 


YOUNGSTOWN STEEL 
OPERATIONS OFF 


Youngstown, Feb. 20. — Youngs- 
town district steel plant operations 
this week are estimated by valley 
trade at 17 per cent. of capacity, 
down 4 per cent. from last week’s 
rate, because of the shutdown of a 
large valley open hearth plant. 

Automobile steel buying apparent- 
ly has been affected, but little by 
the Michigan bank moratorium and 
labor troubles at automobile plants, 
but the volume trickling to valley 
mills is small. The strip business 
apparently is a little better than the 
sheet business, although one small 
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facturers’ and Dealers’ Association 
reports that during the period Feb- 
Tuary 1-15, 486 new cars were sold 
and 2,577 used vehicles. No direct 
comparison is available, but in the 
entire month of February, 1932, new 
car sales amounted to 1,145 and used 
cars were sold to the number of 
5,776. These figures would make it 
appear that sales are running slight- 
ly behind a year ago, but not as 
heavily as was the case in many 
months last year. Then, too, sales 
are quite likely to run heavier dur- 
ing the last half of February, with 
the most active sales season con- 
stantly drawing closer. 

Louisville, Ky., reports a disap- 
pointing showing in the first half 
of February. This period showed 
Sales of ninety-nine passenger car 
units, comparing with 149 sales in 
the first half of January, when the 
ony got off with a most encourag- 

start. 

San Antonio, Tex., continued to 
show encouraging sales results. Dur- 
ing the first half of February new 
car sales numbered 150 passenger 
Cars and seven trucks. This com- 
pares directly with 141 passenger 
cars and fourteen trucks sold in the 


(Continued on Page 11) 


ago, continues in operation. 
(Continued on Page 2) 


N. Y. TRUCKMEN BALK 
AT ’33 LICENSE FEES 


Buffalo, N. Y., Feb. 20.—A united 
refusal to buy truck licenses at the 
1933 state rates was threatened by 
Buffalo trucking associations Satur- 
day if the 65 per cent. increases are 
not rescinded. Truckers agreed 
either to continue driving with their 
1932 licenses after their expiration, 
or to replace motor trucks with 











VA. TRUCK OWNERS 
CONTEST MD. RULE 


Richmond, Va. Feb. 20.— Vir- 
ginia trucks operating more than 
once a week over definite routes 
and between fixed terminals in 
Maryland are being required to take 
out a license in that state. Asa re- 
sult of this action on the part of 


horse-drawn wagons and vans. 


HOLIDAY SCHEDULE 


In observance of Wash- 
ington’s 


Birthday holiday, 
Wednesday, February 22, 
Automotive Daily News 
will not be published to- 
morrow. 


Virginia trucks owners are said to 
be planning to seek injunctions in 
Maryland to restrain the enforce- 
ment of the recent ruling. 

Cc. F. Joyner, Jr., assistant director 
of the Virginia state division of 





motor vehicles, stated: “We lave 
had some correspondence with the as 7 
Maryland commissioner on _ this 


matter and hs has informed us 
that he is acting under a recent 
ruling of the attorney general there. 
This ruling that foreign trucks 
operating more than once a week | 
over definite routes and between 
fixed termini must take out a 
Maryland license. The ruling does 
not apply to private passenger cars.” | 


WILLYS-OVERLAND TO 
REOPEN PLANT FEB. 27 


Toledo, Feb. 20.—The Willys-Over- 
land plants here, closed for the ap- 
pointment of receivers for the com- | 
Pany last Wednesday, are to reopen 
February 27, it was announced yes- 
terday. 

John N. Willys, chairman of the 
board and one of the receivers, 
is still in New York, and is under- 





port for the continuance of opera- 


tions. 








sheet. plant, resuming severals weeks 


in Automotive Daily News on February 17, 
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NEW YORK, TUESDAY, FEBRUARY 21, 1933 


JAN. NEW CAR SALES 
ESTIMATED AT 90,000 


Detroit, Mich., Feb. 20.—Further 
evidence that sales of new passenger 
cars in January approximated 90,- 
000—exceeding sales of 87,493 in the 
same month of last year, and thus 
marking the first month since early 
1930 in which sales were greater 
than the corresponding month of the 
previous year—was made public to- 
day by R. L. Polk & Co., in its 
weekly national report of automobile 
sales. 

The weekly report was based upon 
complete returns of registrations in 
fifteen states, which showed sales in 
January of 22,047 units. This figure 
was 3.27 per cent. off from the 22,- 
793 units sold in the same states in 
January, 1932, but 106.30 per cent. 
more than the 10,701 units sold in 
those states in December last. 

Sales of new trucks, according to 


(Continued on Page ») 


MOTOR EMPLOYMENT 
MAINTAINED iN JAN. 


Washington, Feb. 20.—Employment 
in the automobile industry was quite 
well sustained during January, the 
December increase being generally 
retained, according to the report of 
the United States Employment Ser- 
vice. An improvement was noted 
in several plants manufacturing au- 
tomobile accessories and rubber tires. 
However, part-time operations ob- 
tained in a number of plants, while 
work was temporarily suspended in 
several large factories during the 
closing days of the month. 

In Michigan there were certain 
outstanding exceptions to the gen- 
erally restricted sales basis of the 
automobile industry. Some overtime 
was reported in the pattern-making 
and tool and die shops of Detroit. 
The tool rooms and pattern shops in 
five Lansing concerns also reported a 
certain amount of overtime. One 
Flint automobile factory recalled 
some of its furloughed employees. 

Restricted operations obtained in 
the automobile assembling and ac- 
cessory plants of Illinois. In Mis- 
souri the automobile assembling 
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THIS new two-door sedan body is the new Plymouth model, imminent arrival of which was announced 


previous models in this line 


Detroit Plants Hold Schedules 
In Spite Spite of Banking Moratorium 


The newcomer carries all the standard equipment found on 
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Production Siciihenne and Labor Difficulties Are 
Ended; Credit Situation Will Improve With 


‘Opening of Banks Tomorrow 





By CHRIS SINSABAUGH 


Detroit, Feb. 20.—Automotive plants in this section may 
be said to have completed their “shake-down” cruises and are 
now proceeding on an even keel. Most of the production 
wrinkles which inevitably develop in the process of putting 
new models through the mill have been ironed out and the 
shortages of certain new types are being met rapidly. 

The belated groundhog's day celebration, which resulted in money 
dashing back into its moratorium when it first saw its shadow, has not 
had a serious effect on plant operation, but has, of course, retarded 
sales locally during the past week. The moratorium ends tomorrow. 
Labor troubles at various plants which did not directly affect production 
have been settled and it seems now that the brass hats can turn their 
full attention to getting new models through the line and checking up 
on their future requirements. 

Sales reports from all sections of the country have been very encour- 

aging in spite of unfavorable weather conditions. If we were writing a 
clinical bulletin regarding the industry as a whole we would be inclined 
to report that the patient is resting easily with pulse, temperature and 
respiration normal, 
Plymouth has completed its present line-up by adding the new two-door 
sedan, which is now in the works. Continental has its entire retinue of 
models in production. Pontiac is still struggling with a heavy listing of 
back orders and Hudson is making up some of the time lost due to labor 
difficulties. The larger new Ford is already on the market, an‘, in fact, 
all decks are cleored to let the battle go on, 


Rockne 


There has been no deviation in the production schedule over January, 
It’s running at about the same rate, with an average of about 150 units 
a day coming off the line and the plant running five days a week... . 
Sales Manager Wiethoff finds encouragement in the retail deliveries 
report, his dealers advising him that in the first ten-day period of 
February deliveries were 40 per cent. ahead of the same period in Jan- 
uary.... Registration figures show that in the first nine states to report 
on January there was an increase of 67 per cent. in titling over the same 
nine states in December... . Locally there has been no trouble experienced 
because of the banking situation. Prospects are numerous, and the only 
obstacle is the down payment. Still, the retail store at the plant sold 
and delivered two cars at retail Thursday on which cash in full was paid. 


Pontiac 


Although the plant is turning ’em out at the rate of 400 units a day 
and working six days a week at that, Pontiac finds itself with an unfilled 
order bank of 3,500 cars on the books, . . , When the sub-zero weather struck 
the whole country week before last it had been anticipated there would 
be a decided slump in retail orders, but such was not the case with 
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PLYMOUTH ANNOUNCES 
NEW TWO-DOOR MODEL 





| 


| Detroit, Mich., Feb. 20.—Confirm- 

ing a published report in the edi- 
| torial “The Infant Class” of Auto- 
' motive Daily News for February 17, 
| that a new model Plymouth is to 
be introduced in the early spring, 
; | latest advices from Detroit contain 
official announcement of this new 
| model, which is identified as a new 
| two-door sedan in the Plymouth Six 
line. 

Production on the new two-door 
sedan has already begun at the 
| Plymouth plant here and shipments 
4g | to Dodge, De Soto and Chrysler 

» | dealers in all parts of the United 
| States are now going forward. 
| Announcement of the forthcom- 

ing new two-door sedan was made 
.. , to all Dodge, De Soto and Chrysler 

| distributors and dealers in a factory 

: | bulletin some days ago and a large 
| bank of orders for immediate de- 
| livery of this model is reported on 
| hand by H. G. Moock, genera! sales- 
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YOUNGSTOWN STEEL 
OPERATIONS OFF 


(Continued from Page 1) 


Republic Steel Corporation, one of 
the larger producers of automobile 
steels, cut operations this week to 18 
per cent. of capacity from last week’s 
20 per cent. level. This loss was 
due to completion of a 14,000-ton 
pipe order, and did not reflect any 
change in the company’s steel] strip, 
sheet and bar schedules, 

Carnegie Steel Company’s Ohio 
works plant, which normally makes 
much of its output for automobile 
parts-makers, has suspended op- 
erations and is the. chief factor in 
the current downtourn in valley pro- 
duction, according to valley trade 
authorities. The company is operat- 
ing its Farrell plant which makes 
bar for sheet and tin plate mills, but 
is not averaging more than 13 per 
cent. for the district, compared with 
25 per cent. in recent weeks. 

Sheet sales recently have been 
heavy enough to enable Mahoning 
Valley Steel Company to continue in 
production at its Niles, O., sheet 
plant, although several other sheet 
plants remain idle. Sharon Steel 
Hoop Company will operate at least 
three 6 feet 16-inch four strip mills 
by midweek, but its sheet plant con- 
tinues idle. 


CANTON, 0,, SALES 
IN JANUARY UP 28% 


Canton, O., Feb. 20.—Sales of new 
automobiles and trucks by Stark 
county dealers increased more than 
28 per cent. in January, 1933, over 
the same period a year ago, accord- 
ing to records on file in the auto- 
mobile bill of sale department, 

Passenger car sales increased from 
ninety-five in January, 1932, to 157 
the first month of this year, while 
there was a decrease in truck sales 
from thirty-six in January of last 
year to twenty-six in January, 1933. 

Truck and passenger car sales for 
the first month of the year were 
183, as against 131 for January of a 
year ago or an increase of fifty-two 
for both types of vehicles. 


MOTOR MAIL TRANSPORT 
LAW SIGNED BY PRESIDENT 


Dairymen Analyze 
Pending Truck Bills 


New York, Feb. 20.—The acute 
need for concerted effort on the part 
of the motor truck industry and 
truck users to spike legislation ad- 
verse to motor transportation which 
now is pending in various states has 
been recognized by the Dairymen’s 
League which through its house or- 
gan, The Dairymen’s League News, 
recently offered the following analy- 
sis of pending measures. 

Truck and Trailer 

Proposal: “No person shaK op- 
erate any motor truck on the public 
highway with trailer attached.” 

Comment: This means the elim- 
ination of trailers. This provision 
is apparently designed to stcp large 
loads being moved in competition 
with railroads in spite of lower 
trucking costs. In connection with 
league operations it would prevent 
some already proven economies in 
concentrating milk at volume plants 
where the truck movement does not 
parallel a railroad. 


Not Over 18,000 Pounds 


Proposal: “No person shall oper- 
ate on any highway any motor truck 
with or without semi-trailer at- 
tached, the gross weight of which 
including load or loads, shall ex- 
ceed 18,000 pounds.” 

Comment: This low maximum 
weight would eliminate all semi- 
trailers and would largely eliminate 
the use of farm trucks by farmers 
themselves, This proposal dis- 
regards entirely the findings of 
state and national highway engi- 
neers, which demonstrates that 
loads greatly in excess of 18,000 
pounds gross can be carried with- 
out hazard to passenger vehicles or 
harm to the roadbed. 

Truck Length Limited 

Proposal: “No person shall oper- 
ate on any public highway any 
motor truck, the height of which in- 
cluding load, shall exceed —— feet in 
width of which, including load, shall 
exceed —— feet, and the length of 
which, including body and load, 
shall exceed thirty-three feet. 

“No person shall operate on any 
public highway a semi-trailer, the 
height of which, including body and 
load, shall exceed —— feet, the width 
of which, including body and load, 
shall exceed —— feet, the length of 
which, including body and load, 
shall exceed —— feet, the length of 
which, including an over-all meas- 
urement of motor truck and trailer 








operated with greater safety at 
forty-five miles per hour than a 
passenger car at fifteen miles per 
hour in congested areas. A thirty- 
mile per hour maximum means an 
average speed of less than fifteen 
miles per hour. This, combined 
with the eight-hour driver limit 
proposed would be an insurmount- 
able obstacle to the development of 
any long-distance hauling. 


Must Pay a Tax 
Proposal: “Every person operat- 
ing a motor truck on a public high- 
way today shall pay a tax for the 
privilege of using said highways 


based upon the miles traveled on 
said highways in this state by each 
truck operated by him as follows: 
“On each motor truck which 
when unloaded weighs more than 
5,000 pounds and not more than 
6,000 pounds, not more than 1% cent 
per mile traveled, and on each mo- 
tor truck weighing more than 6,000 
an additional % cent per mile for 
each 2,000 pounds or major fraction 
thereof in excess of 6,000 pounds, 
provided, however, that the forego- 
ing tax shall in each instance be 
increased 50 per cent. on each motor 
truck not equipped wholly with 
pneumatic tires. There shall be 
added a penalty of 1 per cent. per 
month for each month in each case 
of default in monthly payment.” 
Comment: This would be a ruin- 
ous tax. Its purpose is to prevent 
commodities that have to be trans- 
ported in heavy loads from sharing 
the benefits of trucking. This would 
affect trucking of farm products. 
The allowance for pneumatic tires 
is merely a subterfuge, because all 
modern trucks use pneumatic tires. 
Think of the unlimited expense that 
would be necessary to enforce such 
a provision. A mileage tax such as 
this would drive every milk truck 
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Continental Quibs 


The Cuban Market 
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Chris Sinsabaugh 


Detroit Editor 























































T took the last luncheon of the Detroit Adcraft Club to 
make us realize that right here in this motor capital we 
have a monopoly on another industry, the making of indus- 
trial movies. No other city in the country, I am told, has 
anything of the sort, that is, concerns making cinema shots 
for business purposes and depending on that alone for their 
revenues, 

There are the Jam Handy Picture Service, serving Gen- 
eral Motors and its units in the automobile field; Wilding 
Picture Productions, handling the Chrysler group and Pack- 
ard, and Metropolitan Motion Pictures, which gets the Ford 
business. 

While these three are in the general field, of course, it 
is said that about half the business comes from the automo- 
bile companies, which finds this method of publicity and 
advertising so good that they go to it strong. It is not 
claimed that no other movie picture concerns do commercial 
pictures, but it is said none makes a business out of it as do 
these three. * * * 

JAM HANDY held the center of the stage or rather 
screen at this Adcraft luncheon and showed us samples of 
his handiwork (I couldn’t help that; it tapped itself out on 
the typewriter before I realized the play on words) which 
greatly interested the audience. 

Handy told us of the technique of the business, the subtle 
way the pictures slip the propaganda across. Of the four 
subjects shown on the screen, one was a Chevrolet picture 
and another a General Motors. The Chevrolet reel was 
designed as a tickler, used immediately before the announce- 
ment of the new model. It was called “The Five o’Clock 
Final,” showing the efforts of a newspaper photographer 
to “steal” a picture of the car at the proving grounds. There 
was a lot of human interest to it and not once was Chevrolet 
named. It really was a tickler. 

The General Motors picture was “The Fourth Neces- 
sity,” which was shown to more than a million people. It 
was a vision of a county supervisor, owner of a Merry Olds- 
mobile, predicting the future of the horseless carriage, which 








































































































CANADIAN FORD 
PRICES ANNOUNCED 


Detroit, Feb. 20.—New and old 
prices of the Ford V-8 line for East 
Windsor, Ont., are as follows: 

New Old Ch es 
Roadster ....:++. OGe $575 + $5 
De luxe roadster. 680 625 + 55 
eee 660 620 + 40 
De luxe phaeton.. 715 685 + 30 
SS ic csccncsas 650 615 + 35 























































; Washington, Feb. 20.—Authorit : : ° 
ll ne thesect, shall ences Tudor eeten en ess eas x 4 for the a aiden general to aa gave an opportunity for pictures showing present factory 
Comment: These provisions for] Forder s".'': 745740 “5 | railroads and electric car companies | operations and road scenes of automobile traffic in 1932. 
maximum length do not agree with | De luxe fordor,.. 795 810 —15 |to provide mail transportation by ’ * 7 . 
the recommendations of highway| Uistoria -...--.-- 7) Tee { #8 | motor vehicles in lieu of service by MEMORIES OF Continental Motors’ banquet for employ- 
engineers who have studied the| ‘Three and five-window available at train is provided in a bill (H. R.| ees the other night when the bonus sales scheme was outlined ¥ 









same price. 


9636) which President Hoover 
signed yesterday. 

The bill follows in full text: 

“Be it enacted, That the postmas- 
ter general is hereby authorized, in 
his discretion, to permit railroads 
and electric car companies to pro- 
vide mail transportation, by motor 
vehicle over highways in lieu of 
service by train, compensation for 
such service to be at a rate not in 
excess of the rate that would be 
allowed for similar service .by rail- 
road or electric car, payment there- 
for to be made from the appro- 
priate appropriation for railroad 
transportation and mail messenger 
service or electric or cable car ser- 
vice.” 


problem of trucking from every : es 
angle and with due allowance for 


public safety. These provisions are R. R. TO OPEN FIGHT 
apparently aimed at putting such ON TRUCKS MARCH 15 


limitations on motor trucks as a 
actually restrict their use to suc / 
imi a Louisville, Ky., Feb. 20.— The 
eee 86 Se ne RS. as & Nashville Railroad has 
: on announced at its door-to-door- 
a Over Thisty saies a delivery program on less than car 
Proposal: “No person shall oper~ | 1) treights, adopted chiefly to com- 
ate any motor truck on any public bat truck hauls, will become effec- 
highway at greater speed than thirty | tive on March 15, at which time 
miles an hour; nor unless said inments moving a distance of 230 
motor truck shall be equipped with | nites shortest rail route basis, will 
a suitable mechanical device in|). picked up and delivered without 
good working order, which shall) .ytra charge, while on freight mov- 
automatically prevent operation at ing beyond that distance there will 
a speed in excess of thirty miles per] pe an extra charge of 10 cents per 
hour.” } j 100 pounds for collection, delivery, 
Coment: Thirty miles per hour|oy poth. The road will not own its 
on modern roads is not a measure | own trucks, but will contract with 
of recklessness. In many sections |truck owners in approximately 500 
of branch and main highways today | towns on its lines to handle this 
heavy trucks equipped with proper | service, and other stations may be 
brakes can be operated and are! given the same service later on. 


Plymouth Announces 
New Two-Door Model 


(Continued from Page 1) 
manager of Plymouth Motor Corpo- 


still linger. I recall the vigorous speech of Fred Rockelman, 
vice-president in charge of sales, in which he pulled the bon 
mot, “A sales manager never made an automobile, but I 
know of automobiles which have made sales managers.” 

Henry Krohn, sales manager, unveiled his optimism with 
the prediction that retail sales for 1933 will exceed 1932’s 
by 33 1-3 per cent., meaning the sale of at least 1,500,000 
units. Krohn nailed his colors to the mast, basing this esti- 
mate on talks with retailers and his own shrewd knowledge 
of the business. * * * 

BUT WHAT PRODUCED the chuckle that showed the 
audience “got” the gentle wisecrack was the quotation from 
a Chicago stockholder’s letter made by President Angell in 
his speech, “A Drop of Water.” 

The stockholder wrote that “I have looked over the other 
three; and I am convinced that none of them is worth a Con- 
tinental.” * * * 

IT WAS ALL RIGHT for our own Harry Tarantous to 
slip away for a trip to Cuba, but I hold he has no right to 
gloat about it. However, he has partially squared himself by 
relaying a bit for the column. 

In Havana, H. A. T. advises, he met and was entertained 
by the son-in-law of O. J. Rohde, former president of the 
Wire Wheel Corporation, and Saturnin Ullivarri, Cuban man- 
ager of the New York brokerage house of Lamborn-Hutch- 
ings. Mr. Ullivarri’s hobby is pirates and piracy, and hé is 
author of a book on the subject. But he also is a keen 
observer of business conditions, and he declares that Cuba 
would be a big customer for American automobiles if the 
United States would remove the tariff on sugar and give 
Cuba the same sort of a break that the Philippines and Puerto 
Rico are getting. 

And from his H. A. T. learned that cars cost so much 
originally in Cuba and the upkeep is so great because gasoline 
sells for 29 cents a gallon and other things that only the rich 
can afford to buy them. “a 










































































UNIFORM HIGHWAY LAW 
REDUCES MOTOR DEATHS 
Washington, Feb. 20. — States 
which have enacted standard 
drivers’ license laws have had 31 per 
cent. fewer deaths from motor 
vehicle accidents than would have 
been the case if the number of ac- 
cidents in such states had continued 
to increase after enactment of the 
laws at the same rate as they actu- 
ally did increase in the non-license 
states, according to information 
made available by the National 
Conference on Street and Highway 


Safety, of which the secretary of 
commerce, Roy D, Chapin, is gen- 






































































Moock. Registration figures for the 
ration. first fifteen states to report for Jan- 
estab uary show Plymouth registered 131.6 
Details of specification and de- per cent. as many cars as in De- 
sign of the new car as well as price | cember and 258.9 per cent. as many |eral chairman. 
announcement are to be made/as in January a year ago in these Such a law, it is contended by the 
within the next week. same states. conference, is one “sure-fire” method 
; al eoeeaneaieas * - — From sources close to the Ply-|of reducing highway accidents. The 
wo-door sedan, it is believed will| mouth plant, it is understood that | matter of a ing legislation of . 
cause Plymouth retail deliveries to|the list price of the new Plymouth | this kind is 4 — at pm legis- “I saw only one new car on the streets of Havana, and 
register further gains in the spring | Six two-door sedan will be very close | lative sessions now m progress, it | that was owned by an American and carried an Ohio license 
sales volume, according to Mr. to $500. was disclosed. plate,” he advises. 
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Retail Salesmen 








This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


SALESMAN FINDS TELEPHONE 
PROFITABLE FOR SELLING 


By B. C. REBER 





Use of the telephone according to a well-planned sales | prospect. 
plan is one of the most lucrative means for building sales, | helpful in offering the names of 
galesman for the San Antonio | their friends or neighbors who are 


according to E. C. Helms, 
Buick Company, Buick and 





Oldsmobile distributors, San! 


Antonio, Tex. The plan which Mr. Helms has in use has been 


in effect for some time and has proved profitable in uncover- ‘be secured, and from the twenty or 


ing prospects and building sales, both in new and used cars 
He describes the plan as follows: 


“During my sales experience I 
have found the telephone a profit- 
able instrument for running down 
prospects and building business. It 
can be used either night or day, 
helps to fill in dull spots, and in the 
end accounts for many sales which, 
otherwise, would never result. 

“Last year when I was asociated 
with Mission Motors, Inc., of this 
city, who then had the distribution 
of Oldsmobile here, I used a plan 
which has proven very successful, 
and which I have since continued to 
use. From tax lists, names turned 
in at the office, contact through 
friends, etc., I make up a list of 
twenty-five names each day whom 
I plan to contact over the telephone. 

“This list is made up of car 
owners for the past four or five 
years. It has been my experience 
that people who own cars from 1928 
back are not especially favorable 
prospects for new cars, especially of 
the type produced by Buick or Olds. 
Car owners, however, who have 
owned Buicks or Olds during 1930 
and 1931 will still be found in a 
position to own good cars. 

“In addition to this, I compile a 
list of car owners who have other 
makes in an approximate price 
range of these two cars. Many of 
these, if not in a position to buy, 
make excellent prospects for a used 
car. There are people who have 
owned good cars who cannot afford 
a car in that class at the present 
time. By talking things over with 
them, learning of their position, and 
just what they would like to have, 
it is often possible to close a sale. 

“This list of twenty-five names 
is a quota for the day. During the 
day I plan to contact each name on 
the list by telephone. I have found 
that the best time for this work, 
especially in the summer, is between 
6 and 8 o'clock in the evening. Dur- 
ing these hours it is possible to find 
a majority of the people home, and 
you can either check their name off 
as not interested, or go ahead with 
plans for following up the telephone 
canvass. 

“It is difficult to determine just 
what results may be expected from 
this plan, but it is sufficient to state 
that it has proven successful with 
me in use. Some nights I will make 
every call without getting any re- 
sults. At other times I will secure 
five prospects in one night. Many 
times several calls will be made 
without finding any one in. On other 
occasions the results will be so good 
that it will be impossible to complete 
the list. 

“Apart from prospects, I often 
secure what might be termed ‘sus- 
pects.’ These are people who might 
be considered as halfway interested 
in a car, From the telephone con- 
versation it is difficult to determine 
whether they could be classified as 
live prospects, or as individuals who 
are merely interested in carrying 
on a conversation, Such contacts 
generally require a personal call as 
a follow-up. If they are serious 
minded people, they may generally 
be converted into live prospects; if 
they are joy riders, they may be 
quickly dropped, 

“Flimination of the joy riders 
without using too much time re- 








quires a little tact, and much ex- | 
perience, If they are people who are 


only interested because they are 


> 


looking for a free ride, they may | 


generally be spotted Sy asking one or 


two questions which require definite | 


information. If they interested, they | PUSY-” 


will answer the questions promptly; 
if they are not interested, they will 
say so and endeavor to conclude the 
conversation; but if they are joy 
riders, they will neither answer the 
questions or conclude the interview, 
but will stall around endeavoring to 
get as much as possible without 
promising anything. 

“Very often those prospects who 
have been canvassed for new cars 
and for some reason cannot meet 
the requirements, may be converted 
into good used car purchasers. A 
short time ago I had a man who had 
been accustomed to owning good 
cars. He had been a consistent 
customer, trading in his old car and 
paying off on a new. At this time, 
however, business conditions with 
him had not been good, and he 
frankly stated that he was in no 
position to purchase a high priced 
car, such as he had been accustomed 
to. 

“In order to keep him within the 
ranks of good cars, and not let the 
low-priced competition talk him 
into the purchase of a low-priced 
car, I suggested that he purchase a 
late model used car, which, I as- 
sured him, would have a good ap- 
pearance, would operate economic- 
ally and efficiently, and would give 


him transportation until he could | 


afford a better car. 

“In answer to this suggestion, he 
stated he would be glad to do such 
a thing, but he would be bothered 
with the payments for the first few 
months. He showed where, for two 
or three months, his revenues were 
going to be small, but that after 
that time he would be able to make 
much better payments. 

“We got together and worked out 
a financial arrangement, whereby 
he could trade in his old car, make 
a small cash payment, and two or 
three small payments, after which 
he was to increase his amount for 
the succeeding months. This plan 
was acceptable to the firm, and the 
sale was closed. 

“I mention this point to show that 
very often the salesman must not 
only sell the car, but must stir 
around and work out some satisfac- 
tory financial plan which will be 
acceptable to the dealer and con- 
venient to the customer. From my 
own experience, I should say that 
six out of every ten sales require 
some sort of assistance from the 
salesman in working out a satisfac- 
tory payment plan. This is especi- 
ally true at the present time, with 
business conditions the way they 
are. 

“Getting back to the use of the 
telephone in selling: This plan has 
proven most acceptable to me, be- 
cause it gives the biggest return 
for the amount of effort. Two hours 
spent each evening in making a few 


‘calls generally provides enough ma- 





terial for a full day’s work on the 
morrow. On days when on the 
| floor, there are numerous occasions 
| when I can step to the telephone 
| and make a few calls. If out of 150 
| calls, I get only one prospect, or 
make only one sale, the returns are 
well worth the effort. But the aver- 
| age will be greater. 

“Quite a little valuable experience 
|} may be acquired in using the tele- 
|phone to best advantage. Offers 
of a ride during the evening, of 
rendering some little service, of 
meeting a friend downtown, or some 
Similar courtesy will always bring 
| ich returns. 

‘When a person states he is not 
——— in a car, I always can- 

ass him for the names of any of 
| his friends or neighbors who he be- 
|lieves might be interested in one. 
On Many occasions this brings a 
Women are. especially 


| talking about buying a car. From 
| the twenty-five names on the list, 
|an average of three prospects will 


so acquired in one week, at least 
‘fat sale should result. This is a 
fair return for two hours’ work each 
| night. 

“I have used the telephone profit- 
| ably for more than a vear and am 
| convinced that it is one of the best 
mediums for assisting the salesman 
when used intelligently and con- 
‘sistently. It will yield big returns 
for those who use it, and keep 
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HIS ’32 USED CAR BUSINESS TOPS 
BANNER YEAR OF 1929 


By S. LEWIS BREVIT 
Fred Jones, general manager of the used car depart- 
ment of the James F’, Waters Company, San Francisco, puts 
into practice sales methods which certainly should prove 
helpful to men in the industry throughout the country. 


Even with the times as they are 
Jones and his department have 


marked up for 1932 the biggest year 
in the past ten, outselling even 1929, 
which was the previous high mark 
for cars and dollar volume. In 1929 
this department showed a total of 
1,420 used car sales—and this was 
supposed to be an unbeatable rec- 
ord. The dollar volume for 1929 was 
$615,000. Well, in 1932 Fred Jones 
and his boys reached a total of 2,118 
used car sales and a total dollar vol- 
ume of some $675,000, 

Briefly, to describe the sales meth- 
ods used by Jones, the first essential, 
of course, is to have good merchan- 
dise at good prices—that is taken 
for granted. 

Second, and equally important, is 
to have a smoothly operating de- 
partment, with every one fully in- 
formed as to every important detail; 
in other words, an orderly plan of 
work where little things are not 
overlooked, where the least demand 
or request of a customer is cared for. 





NEWARK, N. J. 


William G. Astridge has been ap- 
pointed manager of the Newark 
branch of the Pierce-Arrow Sales 
Corporation of New York. To ac- 
cept the position Mr. Astridge re- 
signed as sales manager of the 
Western Automobile Company of St. 
Louis, one of Pierce-Arrow’s oldest 
distributors. 


* * . 

Edward J. Foley, president of the 
Foley Chevrolet Motor Sales Com- 
pany of Newark, boughé a large Eng- 
lish type house in East Orange, 
which he intends to occupy. 

* 7 

The Bock Machine and Garage 
Company, 158-160 Main St., East Or- 
ange, has been appointed Interna- 
tional Truck dealer for the Oranges 
and Maplewood. Complete service 
will be supplied International own- 
ers by the Bock organization, of 
which J, L. Bock is president. In 
addition to a large repair business 
the Bock company has the East Or- 


ange Graham agency. 
* * © 


The Frederick Motor Company of 
496 Central Ave. has been organized 
by Raymond E. Frederick to sell 





Plymouth and De Soto cars. Joseph 
H. Heckathorn has been appointed 
Sales manager, and the sales staff 
includes Robert Harris, Joseph) 
Guerdile, Charles Oxley and Will- 
iam Barnett. A fully equipped ser- 
vice station will be maintained in 
connection with the showrooms. 


+ * + 
PITTSBURGH, PA. 

The sales staff of the new Mac- 
Gregg Reo Company at 453 North 
Craig St., which is distributor for 
the Reo line in twenty-four coun- 
ties in this district, will have H. H. 
Rosenthal, Bert Mustin, Frank Ben- 
nett and Frank Quinlan at the head 
of the list. Rosenthal has been a 
Reo salesman for many years in 
Pittsburgh, and the other three sold 
Franklin cars for the McKinley- 
Gregg Automobile Company. C. G. 
McKinley will personally supervise 
activities for the new company. 

* * * 

The Pittsburgh Automobile Deal- 
ers’ Association has elected D. J. 
Dorsey of the Keystone Buick Com- 
pany to serve as chairman of its 
sales managers’ division for the next 
six months. Other officers of the 
division are: E. R. McDonald, Nash- 
Pittsburgh Motors Company, vice- 
chairman; Paul Minnick of C. A. 
Rehtmeyer, Inc., second vice-chair- 
man, and W. N. Owings, manager of 














Dealer Activities 





the Pittsburgh Automobile Dealers’ 
Association, secretary and treasurer. 
a - . 

The Haggerty Motor Company, 
Reedsdale Street, North Side, has 
been named as a Hudson-Essex 
dealer, according to an announce- 
ment by the distributor, C, A. Reht- 
meyer, Inc. A complete line of Hud- 
son sixes and eights and of Essex- 
Terraplane sixes and eights are now 
on display. 


CLEVELAND, OHIO 


I, J. Messenger has acquired an 
interest in the H. C. Trace Motor 
Company, Hudson-Essex dealership, 
with salesroom and headquarters at 
1366 West 117th St. Mr. Messenger 
has been connected with the Hudson 
factory and with Hudson distribu- 
tors for more than sixteen years. He 
joined the factory organization in 
Detroit in 1916 and soon thereafter 
was sent to the company’s factory 
branch in St. Louis. In 1918 he came 
to Cleveland as secrtary-treasurer 
of the Stuyvesant Motor Company, 
the Hudson distributor here. When 
the R. J. Schmunk Company suc- 
ceeded that company as distribu- 
tor, Mr. Messenger became assis- 
tant general manager. 


* cy 

The Lorditch Motor Sales Com- 
pany, 18206 Detroit Ave., Lakewood, 
has taken the dealership in that 
suburb for Studebaker and Rockne 
automobiles. R. G. Lorditch, presi- 
dent and general manager, has been 
in the automobile business for the 


last ten years. 
+ * 


Brookside Motors, Inc., 4255 Pearl 
Road, headed by A, E. Literaty, 
president, has been appointed 


| Chrysler-Plymouth dealer. 
. * . 


Jones-Loomis, Inc., Euclid Avenue 
and East 69th Street, has formally 
opened its salesroom and _ service 
station, with its newly acquired line 
of Chrysler-Plymouth. L. P. Jones 
is president of the firm. C. A. 
Loomis is treasurer and C. A. Dick- 
ard, secretary. | 


BOSTON, MASS. 


The new Ford V-8 models attract- 
ed throngs to dealer showrooms here 
last week. While rumors of a larger 
model were heard for some months, 
many were agreeably surprised at 


the new car. 
s* ¢ 


Approximately 100 Chevrolet 
trucks, carrying banners calling at- 
tention to the leadership of Chev- 
rolet, preceded by a music truck, 
and brilliantly lighted by 


Then says Jones: 
oped our used car sales methods 
through the years to permit im- 
mediate possession of the car by the 
owner, with five-day trial exchange 
offer and full service guarantee on 
most cars. 

“On holidays and Sundays this 
immediate possession feature still 
holds good, as all we require for ref- 
erence is to see the buyer’s savings 
account passbook for identification. 
These conveniences are appreciated 
by many buyers who have perhaps 
shopped long and in vain for a 
particular model and do not desire 
to lose the advantage through need- 
less red tape in buying.” 


SHOWS CONFIDENCE BY 
LEASING NEW QUARTERS 


Woodside, L. I, Feb. 20.— The 
ground floor in the building at the 
northeast corner of Roosevelt and 
Woodside Avenues, Woodside, Queens 
Borough, has been leased on a ten- 
year term by Croft & Young, Inc, 
Chevrolet motor car distributors. The 
rental to be paid is said to be 
slightly in excess of $50,000 a year, 

The building is a two-story tax- 
payer with stores and offices, cov- 
ering a plot 56x100 feet. It is op- 
posite the Woodside National Bank 
Building and the Woodside Theater 
and is adjacent to the Woodside sta- 
tion of the dual subway system and 
the Long Island Railroad. 

Ralph Croft, president of Croft & 
Young, states that he made this 
long-term lease at the present time 
after carefully considering the 
strategic location of the building in 
the heart of Woodside’s business sec- 
tion for showroom purposes. He 
also added that he felt this was the 
logical time to prepare for future 
business increase. 


PLAINFIELD, N. J., DEALER 
HAS PRE-SHOW DINNER 


Plainfield, N. J., Feb. 20.—H. O. B. 
Motor Sales Company forces held 
a pre-show dinner at the Elks’ Club- 
house dining room with salesmen, 
office force and the mechanical 
divisions attending. 

The purpose of the meeting was 
to lay before the employees pre- 
parations for the automobile show 
and features of the automobile and 
truck exhibit of the Chevrolet which 
will be presented to visitors at the 
show. 

Several representatives of the 
Chevrolet Motor Company were in 
the gathering and talks were made 
by C. A. Goodwin, sales promotion 
manager of the New York zone of- 
fice; J. E. Day and Carl Munhall 
of the same territory. 

William Hoblitzell, president of 
the H. O. B. Motor Sales Company, 
the Rahway Auto Supply and Serv- 
ice Company, Rahway district dis- 
tributor of the Chevrolet was also 
present. 


“We have devel- 


LARCHAR-HORTON CO. 
MOVING HEADQUARTERS 
Providence, R. L., Feb. 20.—Effec- 
tive March 1 the address of the 
Larchar-Horton Company, adver- 
tising agency, Providence, will be 
changed from 44 Franklin St., to 
2300 Industrial Trust Building. 


torches, formed a parade through 
the principal streets of Boston as a 
forerunner of a party given in cele- 
bration of January truck business, 
showing an increase of 74.4 per cent. 
over 1932. In appreciation of this 
selling job on the part of Chevrolet 
dealers and their salesmen, they 
were invited by Mr. Brophy, zone 
truck and body manager of the 
Chevrolet Motor Company, to attend 


red j}a theater party. 
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The Moratorium 


T’S an ill wind that blows no good, is an aphorism carry- 
ing considerable truth in its bromidic depths. We can 
see the possibility of good coming out of the Michigan bank 
moratorium, which as its prime and obvious result had con- 
siderable inconvenience for residents of the automotive com- 
monwealth. 

To begin with, the prompt action of the automotive 
manufacturers in announcing their complete ability to care 
for the situation, pay roll and otherwise, from their own 
resources, must give a feeling of security to the thousands 
affected by the action. 

But more important, the moratorium calls renewed 
attention to the need for complete revision of our banking 
system. This is a matter that Automotive Daily News called 
to the attention of its readers very shortly after the depres- 
sion began, and the flood of bank failures created the intense 
anxiety and the deep-rooted fear that is still the predominat- 
ing feature of our business situation. 

People who just visited their bankers are quite likely to 
come out with murder in their hearts and profanity on their 
lips. The detached and philosophical attitude of these gen- 
tlemen toward need and suffering rouses a natural human 
resentment. The unhuman, if we may use such a word, atti- 
tude of banks toward individual problems does not make for 
good feeling on the part of the citizenry in general. 

We have to an extent shared the general attitude toward 
banks. We do not believe that these institutions have come 
through the depression with any credit to themselves. We 
do not know of any definitely constructive contribution to 
revival that the banks have made. Yet we believe that the 
trouble is deeper seated than any cold, calculating, selfish 
desire on the part of bankers to profit by the suffering of 
the country. They have considered that their first duty was 
to keep their banks from failing, and perhaps under present 
conditions they have been right. 

We do believe that the lack of constructive aid from the 
banks goes back to definite failures in the essential structure 
of our banking system. In other words, the bankers could 
not have acted otherwise than they did, the system under 
which they are working being what it is. The attitude of 
holiness and celestial virtue that these gentlemen have 
assumed in acting as they perhaps were called upon to act, is 
the direct cause of the annoyance the average man feels 
toward them. 

The good that may come out of the whole mass is a com- 
plete overhauling of our banking system to enable it to func- 
tion in such a way that it may be an asset and not a liability 
in times of trouble. Also, perhaps such an overhaling may 
discourage the banker who virtuously refuses a loan to a 
fellow townsman with a good reputation and reasonable pros- 
pects and then gudgeon-like swallows Ivar Krueger and simi- 
lar financial hijackers. Oh no, there are various happen- 
ings of the past few years that decidedly tarnish the haloes 
which most bankers seem to think encircle their cold and 
clammy brows, 


Good Luck, John N. 


. It is not too much to say that the whole automotive 
industry wishes John N. Willys and L. A. Miller the best of 
luck in administering the Willys-Overland friendly receiver- 
ship so as to pull this historic company back to its rightful 
place in the business world. 

Operating as receivers, these two able business men can 
protect all interests concerned in the success of the Willys- 
Overland company. The organization has recently made a 
most promising hook-up with the International Harvester 
Company to produce commercial car units for farm service. 
The new Willys cars have met with a satisfactory reception 
from the public. Through this receivership the executives 
of the company will be enabled to pull through until improve- 
ment in general conditions insures the future of the Willys- 
Overland company, 
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PORTLAND SHOW OPENS 


Portland, Ore., 


general chairman. 


ager. 


DES MOINES SHOW DATE 


Des Moines, Ia., Feb. 20.—The Des 
Moines automobile show will be 
opened February 26 instead of Feb- 
ruary 27, Dean Schooler and C. G. 
Van Vliet, co-managers, announced 
today. 

The change was made in order 
that motorists over the state could 
visit the show on Sunday. The 
closing date, March 4, will remain 
the same as originally at. 


WILLYS IN FLORIDA 
MEET AT JACKSONVILLE 


Jacksonville, Fla., Feb. 20.—Willys 
dealers in this territory gathered at 
the Hotel Carling recently #hd 
heard an address by George W. 
Madison, assistant general sales 
manager for the Willys Sales Com- 
pany of Toledo. 

A talk also was given to the deal- 
ers by W. A. Estaver, president of 
the W. A. Estaver Motor Company, 
Willys distributor in this territory. 
Time payments and credits was dis- 
cussed by E. Bettis of the Commer- 
cial Unit Company. 





WILL HEAR SHOW REPORTS 

Trenton, N. J., Feb. 20.—Reports 
of the annual show of the Trenton 
Automobile Trade Association will 
be received at a dinner meeting of 
the organization on Tuesday night 
at the Carteret Club. The dinner 
will be served at 6.30 o’clock. Plans 
for the meeting were furthered at 
a luncheon gathering of the trade 
association members at the Carteret 
Club. John L. Brock, director of the 
show, made a report. V. W. Willey 
had as his guest Thomas Beatty of 


Detroit, 


GREATER THAN IN 1932 


Camden, N. J., Feb. 20.—Delighted 
with the attendance at the automo- 
bile show, members of the Camden 
Association re- 
more 


sales and greater prospects than a 


Members of the association donned 
evening dress on closing night and 
the formal gowns of their ladies 
added a final touch of color to one 
of the most successful automobile 


A last minute arrival at Conven- 
tion Hall was a white enamel chassis 
sent from New York by the Chev- 
Crowds swarmed 
about it while W. E. Sutton of the 
Chevrolet Company in Philadelphia 


The crowd at the show each night 
exceeded by more than 200 the at- 
same day last year 
and dealers reported a brisk busi- 
ness. Many of them took orders and 
announced that prospects of future 


A new feature of the show was 
the abandonment of the custom of 
displaying accessories in the annex 
of the hall, dealers this year ex- 
hibiting them in spaces adjacent to 


Whole families were in evidence 
at the show, all, from father to the 
youngest member, having an en- 
joyable time looking over 1933 offr- 


Members of the Camden Automo- 
bile Trade Association expressed 
their satisfaction at the many in- 
quiries made of dealers and sales- 


WITH 100 CARS ON VIEW 


Feb. 20.—More 
than 100 new model cars will be 
shown at the Portland Automo- 
bile Dealers Association show, to be 
held in Portland, Ore., February 21 
to 26, according to C. E. Francis, 


A Gilmore circus will be a special 
entertainment feature, and the civic 
auditorium will be converted into an 
extensive stage for the 1933 display. 
Officials of the motor dealers, the 
Gilmore Oil Company and the Na- 
tional Broadcasting Company are 
co-operatively working out the pro- 
gram. James H. Cassell, dealer as- 
sociation secretary, is show man- 


ADVANCED TO SUNDAY 
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In This Corner.... 






Opinions, suggestions, complaints, criticisms, grievances or what 


have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers. They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Reader Says Cuba Is Real | 
Neglected Opportunity 


Automotive Daily News: I have read with great interest 
your editorial “Neglected Opportunity,” published in the 


January 31 issue, 


“selling more 


ment in your industries, 


Well, you have discovered a new 
market for your exports many thou- 
sand miles away. Now, I wish to 
her important 
market only 87 miles from the 


rediscover to you an 


United States. 
This market is Cuba. 


taken. 


I sincerely believe that Cuba is 
opportunity,” 
perhaps because trade leaders are 
not aware of the true facts, so I will 
try to put them before you in a 


another “neglected 


simple manner. 


American exports to Cuba have 
dropped down to the low figure of 
$29,000,000 in 1932. The automobile 
and truck exports from U. S. to 
Cuba dropped as the following scale: 


Béaceews esses 8927 Vehicles 
Sis 06.06e000eeees 4893 vehicles 
Ee eieans 6409 vehicles 
errs 
Pi caceaes eeeeee 8605 Vehicles 
Bos 8 ceceee . 5711 vehicles 
Bh 000600sesees . 1638 vehicles 
rer «++ 980 vehicles 
Why this? 


Mainly because of the 1929 Haw- 
against Cuban 
sugar, which is nearly the only liv- 


ley-Smoot tariff 


ing means we have. 


The world’s depression would not 
have affected Cuba so much if the 
natura] market for its sugar had re- 
mained unaltered, even at lower 


prices. 


Custom duties of about 500 per 
cent. on the price of the sugar at 


the mill reduces sales and produc- 
tion substantially and forces the 
sale of the small quantities pro- 


duced many points below cost to 


equal quotations of duty-free sugar 
of other countries. This critical 


situation becomes worse every year 


and has reached a point where pov- 
erty and starvation will practically 
annihilate Cuban buying power. 

At first glance, you may believe 
that the loss of the Cuban market 
is the price of the protection to 
your domestic sugar industry; at 
least, the high tariffs are intended 
to do so. 

But this is not the case with 
sugar. American sugar producers 
are suffering as much as ourselves. 
The only ones to get a benefit from 
this tariff are the Philippine 
Islands, 6,000 miles far from the 
United States, which, I believe, is 
a market much less important for 
the United States industry than 
Cuba. 

The United States of America suf- 
fers the following damages from 
the sugar tariff and the duty-free 
entrance of Philippine sugar: 

1. This sitiuation encourages a 
yearly increase of Philippine sugar 
exported to the United States free 
of duties, against which American 
beet and cane planters cannot com- 
pete. 

2. American people are paying an 
artificially inflated price for their 
sugar, charged with 6,000 miles 
freight or 2 cents a pound duty. In 
fact, American householders are 
paying about $240,000.00 a year 
more than they ought to pay for 
their sugar, 


You are right in your opinion 
about the convenience of establish- 
ing business relations with Russia as 
one of the practical methods of 
products abroad,” 
recommended by President Hoover to 
assure an increase in the employ- 


I say “re- 
discover” because it seems that the 
American Congress has forgotten 
Cuba as if this country had been 
moved to the South Pols, notwith- 
standing the fact that some years 
ago we bought from U. S. $515,000,- 
000 in a single year when Cuba was 
the third or fourth best export mar- 
ket for American industry, only bet- 
tered by big nations like Great 
Britain, Canada and Argentina or 
Australia, if my memory is not mis- 


& 


3. Nearly half of that extra 
amount goes as profits to foreign 
American possessions. Keep in mind 
that only 25 per cent. of Philippine 
sugar mills are owned by Americans 
with investments of less than $50,- 
000,000, while 70 per cent. to 80 per 
cent. of Cuban sugar mills are 
owned by citizens and residents of 
the United States. 

4. The billion dollars of Amer- 
ican investments in the Cuban sugar 
industry are profitless. Then, Amer- 
ican capital not only is not receiv- 
ing dividends, but is losing money 
if operating the mills or is frozen 
if the mills remain closed. 

5. The American industry has not 
one of its best potential markets at 
its very door. And we are forced 
to live poorly from our own prod- 
ucts, 

6. In case of war, with difficult 
Pacific Ocean navigation, where will 
the American people get the needed 
sugar if the Cuban sugar industry is 
destroyed? 

A simple enactment could correct 
this unfortunate situation. 

A substantial reduction on Cuban 
sugar duties or the applying of 
duties to Philippine sugar would 
prove a rightful measure that in- 
stantly would raise American ex- 
ports to Cuba. 

You, the automotive industry men, 
should keep in mind that we have 
in Cuba a fine system of modern 
roads and boulevards which are cry- 
ing for wheels to run on them. We 
have just ended a paved central 
highway some 800 miles long, with- 
out rail-crossings, which is nearly 
deserted. Its construction was 
initiated before the Hawley-Smoot 
tariff affected Cuban sugar. 

If the American automotive in- 
dustry wants to sell us products for 
these fine roads the N. A. C, C. 
should take some action to recom- 
mend to the Congress the measures 
that logic dictates, or to favor Phil- 
ippine immediate independence. 

On this question I have written an 
editorial in the best Cuban news- 
paper, Diario de la Marina, as per 
enclosed tear sheet, accompanied by 
an English translation of same. 

I also enclose a booklet written by 
Dr. Mario Lazo which explains the 
matter with more detail in order 
that you may forward it to the N. 
A. C. C. if that organization wants 
to make some study of the question, 

I would be obliged if you would 
write me your comments directly 
or through your excellent paper. 
Thanks. 
E, S. Marti, Havana, Cuba. 

P. S—Pardon my English. 

Ed. note: We don’t think Mr. Marti 
would apologize for his English 
had he first seen or listened to our 
Spanish. 





































ENFORCE HARD TIRE 
EDICT IN ILLINOIS 


Chicago, Feb. 20.—A general order 
is to be issued by Police Commis- 
sioner Allman calling for enforce- 
ment of the statute barring the use 
of hard tires on motor vehicles 
driven faster than ten miles an hour, 
An opinion from the attorney gen- 
eral’s office informed the police 
commissioner that the statue may 
be enforced in municipalities as well 
as in rural districts. 


{ COMINGEVENTS | 
aE 


FEBRUARY 


18-23—Columbus, 0. Automobile show in 
Columbus Auditorium. 

22-25—Evansville, Ind. Evansville Auto- 
mobile Dealers’ Association show. 
Otto Hartmetz, president 


25-Mar. 4—Seattle, Wash. Seattle Auto- 
motive Trades’ Association show. 

2%-Mar. 4—Des Moines, Ia. Automobile 
show. 


MARCH 
5- %7—New Orleans. Autombile show in 
Municipal Auditorium, Gordon Her- 
bert, manager. 
10-19—Geneva, Switzerland. International 
automobile show. 
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“Son, Do Not Thee Marry 


For M 


You remember this was the old 
Quaker’s advice to his son. But you 
remember that he also added: 


“But be sure thou marryest where 
money is.”’ 

Every nationally known product of mass production 
is primarily interested in the great wage-earner market 
of America—“the common people”, which is where the 
money is. It was Lincoln—was it not P—who said, “The 
Lord must love the common people because he made so 
many of them.” 


So, the first thing the American manufacturer wants 
to know is whether or not this great wage-earning 
market, which is the last great market left, can carry 
the load and increase his present production. And 
whether or not he can make money out ot it now. 


And we are able to tell you that it can carry the load, 
that it can increase your present production if you go 
after it right, and that you can make money out of it now. 
There are some twenty-three million of your wage- 
earning masses still working in these United States and 
a very high percentage of them are in comparatively 
better shape than they were before. 


You simply have to be more selective in handling this 
market—that is all. 


And that is where True Story Magazine is able to 
render you remarkable service and bring far more than 
ordinary returns to you who are spending your adver- 
tising money. 

But first it is well to remember that the homes of your 
working masses still consume sixty-eight per cent. of all 
products by volume and dollars. 


Nobody even hopes any more to get along without 
them. We should all like to sell the Class A homes 
exclusively. It would flatter our vanity. But there are 
only a million and a half of them altogether. So if we 
were selling coffee, for example, we would have to make 
those Class A homes drink twenty cups of coffee per 
person, per day, per home to give us our volume. 

All of your upper class homes, in all of your “white- 
collar classes”, make up only thirty-two per cent. of your 
sales by dollars, numbers, or volume. 

That is why Mr. Ford and Mr. Chrysler and General 
Motors are so interested in their Fords and Plymouths 
and Chevies. That is why General Motors announces 
that it is only making four hundred Cadillacs V 16 for 
the entire year of 1933. 


So it is out of the homes of your working masses that 
you must find your sales to increase your volume and 


oney”’ 


make your profit. And, of course, from amongst those 
millions upon millions of wage-earner homes you must 
find the ones who are still able and ready to buy. 


And that is where True Story Magazine can help you 
so wonderfully with your process of selectivity. 


The very great importance of the fact that True Story 
Magazine is practically all news stand circulation may 
not have occurred to you. But it means one thing: the 
family that buys it is still working, still on the job, and 
still in a buying frame of mind or it would not start its 
buying with our high-priced True Story Magazine. 


In wage-earning America, we know this only too well 
to have any question about it. When wage-earners get 
out of a job, their families stop buying True Story. When 
they get back on a job and get ready to spend, they start 
buying it again. 


True Story follows the pay-roll. It always has. 
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This is not true of other magazines, as sixty to seventy 
per cent. of their circulation is sold for one, two, or three 
years via the subscription route. 


Which means that in sixty per cent. of those homes 
the family head may have been out of a position or out 
of income or not in a buying mood anywhere from one 
to three years and still be reading his subscription- 
purchased magazine. 


Consequently, the first thing True Story Magazine 
can do for you is to give you nearly two million homes 
where the earners of the family are still on the job, still 
drawing down their pay envelopes every week, and still 
drawing down enough in their pay envelopes to give 
them the buying capacity that you need and keep them 
in a buying frame of mind. 


And they are quite ready and willing to buy your 
product even if it happens to cost a little more. 


For it must not be forgotten that these two million 
families, collectively, paid over the news stand twice as 
much for True Story as is paid for any other magazine. 


If they are willing and able to pay a great deal more 
for our product, they ought to be willing and able to pay 
a little more for yours if you tell them why. 


So here through True Story Magazine you are able 
to reach nearly two million families from amongst your 
working masses who are still employed; and through the 
interest of these two million families, to find the penetra- 
tion point of millions more. 


Here is one place where you know what you are 
shooting at. One place where, through your selective 
advertising, you can make money now. 
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PASSENGER CAR EQUIPMENT AND ACCESSORIES 
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Shock Absorbers 


























































































































Electric Company; Spa, Sparton, Sparks 
Withington 

Ventilating Systems—Fish, Fisher 
Corp.; Dole, Dole Valve Company. 


Spring Covers—And, Andersen Mfg. 


Body 


Com- 





City and Hoboken on what is known 
as the Hillside route. The Hillside, 
Palisade Avenue, Union City and 
Fairview bus routes will handle the 





























ILLINOIS 
Studebaker—Nelson & Markword 
Rushville; Watkins Motor Company, 
East Peoria; J. A. Seelye, Manito; 


Traverse City. 

Nash—R. W. Hollister Motor Sales, 
Detroit. 

Willys-Overland—Buchanan Sales 


wood; Faulkner - Hartley 
[nc., Brooklyn; K. D, Motor Sales & 
Service, Queens Village. 

NORTH DAKOTA 


© % S % 
S e LS sie 3 3 
NAME AND MODEL & a s = |¢ = a 
5 “ é Alse | é z s 
3 A 2 &#ildsilz f 5 : 
bo wn = oO = = = 
om | thaw a o— Del | 2 | No MW Wo 
Auburn 8-101 | Ste $ | K-S Ele | Cha USL | Ste Cas | Dev | LOF | Kla Yes | Cc $ | | $ $ | | 
Auburn 8-105 | Ste $ | K-S Ele| Cha _—-USL | Ste Cas | Dev | LOF —|— Yes| Yes $|/— |$ And | ~ | - i aa pial bn 
Auburn 12-161 | Ste Borg | K-S Ele | Cha USL | Ste Cas’| Dev | LOF — | Kla Yes| Yes ~$i— /$ i : com 2 tee MW Wo 
Auburn 12-165_ | Ste Borg| K-S__Ele| Cha__ USL | Ste Cas | Dev_| LOF —|— Yes | Yes - - 18 “Son ae 
Austin — | NE $|K-S Aut-L|Cha USL | $ si= (s — | EA-1 No|No  $|— _ |No $ | Own o |— i 
Buick 33-50 |; AC  $|AC  #£Oak| AC DR | AC Cas | Tern | LOP —j|Kla-2. Yes|No |Fish |; Yes And $ | Del 1 |Iner | KH fl 
Buick 33-60 | AC $ | AC Oak | AC DR | AC Cas | Tern | LOF — | Kla-2 Yes! No {| Fish | Yes And | a a 4 cae a f 
i 1 | Fish ; | 2 ner | \ 
Buick 33-80 | AC $ | AC Oak | AC DR | AC Cas | Tern | LOF — !Kla-2 Yes | No ii | Fish | Yes And | Del | | |= 
Buick 33-90 AC ${|AC  Oak/AC_ DR! AC Cas | Tern _| LOF —|Kla-2  Yes|No_ ff, Fish | Yes And | Del | 2 eS — 
Cadillac V-8 | ‘AC Jag | AC DR AC DR | AC Cas | Tern | LOF LOF | Kla —|— — | Fish |— — ae : am | KH Wi 
Cadillac V-12 {AC Jag} AC DR | AC DR ; AC Cas | Tern | LOF LOF | Kla —_-|-— — | hae |— —- ee | . too | crn wi 
Cadillac hi 16 | AC Jag|AC DR! AC DR | AC Cas | Tern n |} LOF LOF | Kla —_—!— — | Fis }— And | 7 | . | sner 6) Ae aT 
Chevrolet _ | AC $|AC DR! AC DR | AC $1" | Tern | LOF — | Kla Yes|$  _—$ | #ish | Yes $| Del_| 1 | No | KH ar 
Chrysier 6 | AC $ | Mot-M DR| AC Wil | Mot-M yes | — | Pitts $ | Kla Yes|CS cs|— — — ! Del 1 | No | a wi 
Chrysler Royal 8 | AC $ | Mot-M DR! AC Wil | Mot-M_ Yes | — | Pitts $| Kla Yes | cs cs|— — And | Del | 1 | No | a a 
Chryslicr Imperial 8 | AC ¢| Mot-M DR} AC Wil | Mot-M yes | — | Pitts $! Kla Yes|CS CS |— —— And | Del : i | ares wi 
Chrysler Imp. Cust. 8 AC Wal} Mot-M_ DR | AC Wil | Mot-M_ Cas | — | Pitts Yes | Kla_ Yes | $ Si|— |= And | Hou fa A 
Continental Beacon | AC $|K-S Aut-L| AC  USL|Mot-M $|— | LOF $ | Sche a =-|= |= —|—- j- |— l - wi 
Continental Flyer | AC $|K-S Aut-L | AC USL | Mot-M |— | LOF $ | Sche —|-— —|— |— —|—- }— | = = wi 
Continental Ace | Ste $ |Mot-M Aut-L| AC _Nat_ 1 Mot-M $|— | LOF $ | Sche —|— —|— j|j— — | Hou | 2 9° Se 
De Soto Six | AC $ | Mot-M DR | AC Wil | Mot-M_ Cas |— __| Pitts — | Kla-2 Yes | $ $|—__| Yes —|Del_| 1 | No_ | Mw wwe 
Dodge 6 | AC $j Mot-M DR{| AC Wil | Mot-M Cas|— | Pitts —| Kila Yes|— —|— | Yes — | Del 1 |No | MW o 
Dodge 8 | AC $ | Mot-M DR /| AC Wil | Mot-M_ Cas | — he — | Kla Yes|— —|— | Yes —| Del | 2 |No_ |MW_ Wo 
Essex Terraplane 6 | Wal $| Mot-M Ele Cha Nat | K-S $ | Dura | Pitts $| EA Yes | No No | Own! Yes No|Mon|2 |No | — a 
Essex Terraplane 8 | Wal _$| Mot-M_Ele| Cha___—‘Nat t | i -S $ | Dura | Pitts $| EA Yes | $ $ | Own | Yes No | Mon | 2 | No | we 
Ford4 | Var $|K-S  Hurd| Cha Own | — $ | Own | ~LOF — | Spa Yes|No —j|— | Yes No | Hou | : | a | r= a 
Ford V-8 Model 18 Var ${|K-S Hurd | Cha Var | — $ | Own | LOF — | Spa ¥es | — —|— _ | Yes No | Hou | 2 | Yes '' 
Franklin Oiympic 6 Ste None |K-S Yale | Cha Wil | None Cas | Dura | LOF — | Kla Yes|No No|— | No No| Del | 2 |No- | = a 
Franklin 6 | NE Borg | K-S Yale | Cha Nat | None Cas | Dura | LOF LOF | Kla Yes | No No|— | No No | Del 2 | Man | 
Franklin 12 | NE_Borg | K-S Yale | Cha Wil; None Cas | Dura | LOF LOF | Kla Yes |,No No | — No _And | Del _| 2 | Man |MW_ Wo 
Graham Standard 6 | AC $ | K-S DR | Cha Wil | K-S $ | Dura | LOF — | Kla Yes | — —| $ |No —j|Del | 1 | No | “uw T 
Graham Standard 8 AC $| K-S DR | Cha Wil : K-S $ | Dura | LOF — | Kila Yes | — ed $ | No _ Del 1 | | oo ' 
Graham Custom 8 (AC  $/|K-S DR Cha Wil | K-S __ $ | Dura | LOF __LOF! Kila Yes | — —|$ _ |No —| Del | 1 | No eigialel 
Hudson Super 6 | Ste $| Mot-M_ Ele | Cha Ex | Mot-M $ | Dura | Pitts $| EA Yes |$ $ | Dole | Yes No | Mon | 2 |No | a wi 
Hadson 8 | Ste” $|Mot-M_ Ele! Cha Ex | Mot-M $ | Dura | $ —_ - | EA Yes | $ $ | Own | — No | Gab | 2 | Man | 
Hupmobiie 321 | Ste $ | Ste Ele | Cha Wil | Ste $| Dev | Pitts $ $ | Spa —|No No|— | Yes None | Gab | 2 | Aut |MW . 
Hupmobile 322 | Ste $ | Ste Ele | Cha Wil | Ste = None | Dev | Pitts $ | Spa —|No No|— |¥es None | Gab | 2 | Aut |MW 1 
Hupmobile 326 | Ste _—‘$ | Ste Ele | Cha Wil | Ste Cas | Dev | Pitts _—‘~Pitts | Spa —|No No|— (| Yes B&S | Gab | 2 | Aut | wT 
La Salle V-8 ; AC Jag | AC DR | AC _ DR AC Cas | Tern | LOF LOF | | Kla-2 —!— — | Fish | — And | Del | 2 | Iner_ | ; La 
Lincoln V-12 | Wal Wal| K-S Oak | Cha Ex | K-S —|— | ‘eSCtsCee 4 | Spa-2_. Yes | Own yes! — | Yes And | Hou | 2 | Aut |KH_ SS 
Lincoln V-12 Wal Wal | K-§ -S___Oak | Cha Ex | K-S aj | oP — | Spa-2 Yes |! Own yes _ | Yes And | Hou | 2 | Aut | KH 8S 
Marmon. 16 | AC Jag AC DR | Cha Ex | AC __Cas r Tern | LOF _LOF } Spa-2 = Yes | Yes ab ee | No- __ And Hou ae ieee MW aoe 
Nash6 Ste $|K-S Aut-L | AC USL|K-S ——$ | Var _| Pitts $ | Spa —|— —|— |vYes Yes$|Gab| 2 |Aut |MwW f 
Nash Standard 8 | Ste $|K-S Aut-L! AC USL | K-S $ | Var Pitts $ | Spa aed aan —|— | Yes Yes $ | Gab 2 : Aut | MW t 
Nash Special 8 Ste $| K-S Oak | AC USL | K-S $| Var | Pitts $ | Spa io —|— | Yes Yes $ | Del | 1 |Man | MW ’ 
Nash Ad. Twin Ign. 8 Ste $ | K-S DR | AC USL | &te $ | Var Pitts $ | Spa —j{|cs —|— | Yes Yes $ | Del | 2 Man MW 1 
Nash Am. Twin Ig. 8 Ste Borg | K-S _DR AC Ex | Ste ae. | Var | Pitts _$ | Spa _—|cs — | _ | Yes Yes $ _Del | 20 Man _ MW _ a 
Oldsmobile 6 ~ | 40 — | ac DR | AC DR | AC Tern | LOF —|Kla-l Yes|—  —/ Fish | Yes And | Del | 2 | No | —— st 
Oldsmobile 8 |}ac —/AC DR/AC _DR | AC — | Tern |LOF —s — | Kla-1 _Yes | — — | Fish | Yes And | Del 2 |No  |K-H_ 
Packard 8 NE 2 | Mot-M NE| AC Pre | K-S ‘Cas | — | LOF  ——sLOF |; Spa Yes | — — | Own | — —| Del | 2 Man |MW Wo 
Packard Super 8 NE 2 Mot-M NE/ AC Pre | K-S Cas|— | LOPF LOF | Spa Yes | — — | Own ' — — | Del 2 ,|Man MW Wo 
Packard 12 Wal —/!Mot-M_ NE AC _Pre| K-S Cas | — LOF LOF | Spa Yes | — —|Own|— —|Del_ | 2 |Man  MW_ Wo 
Pierce-Arrow 836 ~ | NE Borg | K-S Oak | Cha Wil | K-S Cas | Dura | Pitts Picts | EA “Yes | Yes —|]— Yes And | Del | 2 | No KH Wi 
Pierce-Arrow 1236 NE Borg | K-S Oak |! Cha Wil | K-S Cas | Dura | Pitts Pitts | EA Yes | Yes —|— | Yes And | Del | 2 No | Ki Wi 
Pierce-Arvow 1242-7 VE Borg | K-S Oak! Cha__—Wil' | K-S__—Cas | Dura | Pitts’ Pitts | EA Yes | — —|— | Yes And | Del | 2 | No_ | KH _Wo 
Fiymouth 6 — |ac  — _Mot-M _ DR | AC _ Wil | — —|— Pitts —|Kla_ Yes | — —|— |¥es _—!Del | 1 | No | Bu Wi 
Po ntiac Sirsight 8 a | AC ‘DR|AC DR/| AC — - | Tern | LOF —iKila__—‘¥es| — — | Fish | Yes _— | Del _ | 1 | No | KA wi 
Reo Fiying Cloud }— No|K-S DR/| Cha | Wil | K-S  Cas|— | LOF — | Kila Yes | — —|— | No No | Del | 2 No MW Wi 
Reo Royale i No | K-S DR | Cha ___Wil } AC ___Cas|— | LOP _— | Kila _Yes|— — |— __| Yes” And | Del | 2 _No MW _Wi 
Rockne Six ee Ste —/| K- S| _ Aut- L Cha Wil | K- s- —|Han |LOF —!|Spa —j$ ${— | Yes And/Del | 1 | No KH Wi 
Studebaker 6 Ste None | AC DR | Cha Wil | Ste ~ None | Var Var Var | Spa Yes | R —|— i Yes And | Hou 2 Aut | Bu ss 
Studebaker Com. 8. Ste None | AC DR | Cha Wil | Ste None | Var Var Var | Spa Yes |R —{!— | Yes And | Hou 2 | Aut {| Bu ss 
Studebaker President 8 Ste Borg | AC DR | Cha Wil | prog Var | Var | Var Var | Spa Yes | R —|-— | Yes And | Hou | 2 | Aut j{ Bu SS 
Studebzker Spd. Pres. 8 Ste Borg | AC DR) Cha _  Wil| Var | Var Var Var | Spa Yes |S —|— | Yes And| Hou! 2 | Aut ‘Bu SS 
Stutz LAA 7 Ste Wal | Ste DR|Cha Pre | M sass. M Cas | Tern | Pitts Pitts |Kla  —|— —|— |— $|Gab | 2 | Aut MW Wo 
Stuiz SV-16 Ste Borg | Ste Oak | Cha Pre | Ste — | Tern | Pitts Pitts | Kla —|— —|-—- |—- $| Gab | 2 | Aut ;|MW Wo 
Siuiz DV-32 | Ste Borg Ste Oak ' Cha hes =. oe... — | Tern | Pitts Pitts | Kla —|— - |— }— $ | Gab =m | Aut ; | MW Wo 
Willys 77° NE $ | Mot-M Aut-L| Cha USL | $ — | Var |$ — | Sch —|No No|— |No $| Mon {| 1 ,;No |KH Di 
Willys 99 | NE _— | Mot-m Aut-L | Cha USL | Mot-M_ No | Var | LOF — | Sch —!No No|— | Yes $i— |— |No |KH Di 
KEY TO SYMBOLS AND Hen. Meures ——- Company; | 1 Company, Peoria; Uptown Motors, ; Motor Sales, Caro; Truxell Sales and 
ABBREVIATIONS Ride Contrel—Aut, Automatic: Iner. In- Blue Island; Broadway Willys Com-| Service, Lansing. 
Speedometer—Ste, Stewart-Warner Corp.; ertia; Man, Manual; *Marmon 16, Cw @a ers pany, Chicago; Cookson Motor Com- MINNESOTA 
NE, Delco Appliance Corp AC. AC manual rear, automatic front. pany, East St. Louis. Studebaker—Borchert Nash Com- 
Spark Plug Company; Wal, Waltham | ba y. tater, neat. Gore ip eel \ « t d INDIANS pany, Paichauls. 
Watch Company; Var, various makes. Ww Wheel C Bu, Budd Wheel Com- . ae x i = be 
Clock—Borg, G. W Borg Corp.; Jag, Jager oom: Wo. Wood: Wi, Wire: SS. Steel ppom e Graham-Paige — Wyant Motor ee ee 22a Ex 
Watch Company; Wal, Waltham Watch | — Artillery; St, Steel Spoke; Di, Sales, Marion; Sutter Motor Com- change, cacao 5. 
Company . 
Sy ' ip aa Be pany, Madison. 
vos “sage zs gma Goer, Cup Ae. | a ag a Mgt ARIZONA Studebaker — Reidman Brothers Willys-Overiand — Lawrence W. 
Meter Geuge and Equipment: Corp.; Ste. K. egal models only: 5. State models Willys-Overland — Bowyer Motor! Company, Brookville; Batt Motor} Miller & Son, Independence; E. C. 
Stewart-Warner Corp. *.* Built-in trunk is standard on'$-pass | COMpany, Tucson. Company, New Albany. Poynter, Kansas City; J. H. Machens, 
Lock-—Ele, Electrolock-Mitchell Specialty Victoria coupes on 50, 60 and 80 series CALIFORNIA é St. Charles. 
on gee ON Autch. peer ones and Club sedan on the 90 series. KANSAS MONTANA 
orp; a akes roducts p.; > . : _ : 
Deleo Remy Corp, Hurd, Hurd "Lock ed ai tee wae an > Willys-Overland—Hosack Garage,| studebaker—J. J. Niehenke. Sid- 
Company. ale, ale & ‘owne g. | ” A BS : : < 
Compzny; NE, Delco Appliance Corp. UTAH BILL WOULD REQUIRE Motors, San Jose; Bill Davis, Inc., ——. hearty an setor ney. a = 
Spark Plegs—-Cha, Champion Spark Plug SHATTERP Ss Los Anesles ompany, Junc y. NEBRASKA 
Company; AC, AC Spark Plug Company. ROOF GLA & ’ KENTUCKY Willys-Overland—Quiggle Motors, 
Matters USL, ot Rastery aoe) DR - - - CANADA ieee oe sii Hastings. 
elco Kemy Corp.; Wil, Willar orage | am ~ = r 
B.ttery Company: Nat, National Lead Salt Lake City, Utah, Feb. 20.—A Graham-Paige — Canada Motor ease Saatiee Goan. € NEW JERSEY 
Ex. Ficctric Siorage Battery Company: | PUl introduced in the Utah Legisla- | Sales, Ottawa, Ontario. MARYLAND Willys-Overland—Allen’s Garage, 
Pre. Prest-O-Lite Company. ture this week would require that FLORIDA : sa 1 Inc., Bernardsville; W. C. Dunbar 
Meat indicators Sie, Stewart | Warner | the windshield and window of all| Nash—Davis Motor Company, Inc.,| Studebaker—Terrace Garage, Bal-| Go nany, New Brunswick, 
Mot-M, Moto Meter Gauge and Equip. | Vehicles used by public motor car- | Pensacola. timore. Lea NEW YORK 
ment Corp.; K-S, King-Seeley Corp riers be of non-shatter aes. Studebaker—Alexander & Cortel- MASSACHUSETTS Graham-Paige—Capwell’s Garage 
Cigar Lighter—Cas. Cusco Products Corp.; ; you, West Palm Beach; Corboy-| Graham-Paige—Tait Motor Sales, Waverly. 
Mardware Make—Dev, Deveraux-Keeler | | BUSES REPLACE TROLLEYS | ©™ith, Inc., Orlando. Inc., Springfield. Pee ne Studebaker—Arthur F. Schmidt, 
Brass ompany; Tern, Ternstedt Mig Trenton, N. J Feb. 20.—The GEORGIA Studebaker—L. Lee Phillips, Pitts- | Rockville Center. 
Suupens: Vor.’ various ‘mobs iG State Board of Public Utility Com-|. Gtaham-Paige — Patterson-Pope | field. Willys-Overland—Gleen G. Spink, 
Sanvom. : rq. | missioners has granted permission | Motor Company, Columbus. Willys-Overland—Parkway Motor | attica; Valley Moter Sales, Inc., Uti- 
Windshields — LOF. yibbey-Owens-Pord; |+) the Public Service Co-ordinated| Willys-Overland— French Motor | Sales, Inc., Amesbury. ca; Mechanical Service Company, 
Horns Kis, Klaxon, Deleo Remy corp; |Transport Company to substitute |Company, Columbus; C. J. Barron MICHIGAN Buffalo; P. & W. Motors, Inc., Ozone 
EA EA Laboratories; Sch, sl buses for trolleys between Union| Sons, Newman. Graham-Paige—Larid Motor Sales,| Park; K. & H. Motor —. 


B&S, Briggs & Stratton. 
Absorbers—-Del, Delco Products 
Hou, Houde Engineering Corp.; 


pany; 
Shock 
Corp.; 





traffic formerly taken care of by 
the trolleys. 


| Harry Ford, Macomb. 


Willys-Overland—Landis Motor 


and Service, Muskegon; Simms Mo- 


tor Sales, Detroit; Edgard Hunt 


Willys-Overland—aA. B, Christian- 
son, Milnor; G. E. Swanson, Oakes. 
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ANALYZES PERFORMANCE OF 
LOW PRESSURE TIRES 


(Second Installment) 


A great many tests have been 
made by blowing out these tires at 
high rates of speed, and there is 
apparently no more hazard than 
with regular bailoon tires. There is 


less probability of these tires blcw- 
ing out than with regular sized tires. 
Our experience has shown also that 
in taxicab service there is less 
puncturing with the lower pressure 
tires, probably because of the lower 
intensity of pressure per square inch 
of road contact. 

Riding quality is a highly ab- 
stract subject and certainly is de- 
pendent on many other functions 
other than those of tires. Until 
such time as a true measure has 


SET-UP OF APPARATUS 
FOR LATERAL STABILITY TESTS 





5. 

been found for riding quality, it is 
necessary to be satisfied with opin- 
ions. Mr. Franzen of Chrysler Motor 


FIG. 


Company has said that “the con- | 


sensus of opinion is that low pres- 
sure tires give increased 


the elimination of high 
oscillations, which manifest them- 
selves as body noises and rattles.” 


With the lower pressures, we have | 
5.25-18- | 


deflection, with 
as compared 


a 
with 


greater 


inch tire the 


7.50-15-inch size at rated loads, we | 


have approximately 16 per cent. de- 
flection on the present balloon tires, 
whereas with the super tires we will 
have about 20 per cent. deflection. 


It is normally out of the field of | 


the tire engineer to dictate what 
changes in automobile suspension 
should accompany the change to 
larger tires at reduced air pressure, 
but there is one significant fact 
known, namely that present users of 
super-balloon tires are definitely 
reluctant to revert back to the regu- 
lar balloon equipment. 

The tire of large section and low 
inflation pressure adds an un- 
damped component to the total body 
deflection, or takes some of the 
damped oscillation of the spring to 
form a comparatively undamped 
tire component. The result would 
be an increased tendency of the car 
body to roll or pitch. But for riding 
quality in which the body vibration 
results from short and shallow ir- 
regularities in the road surface, such 
as are encountered on gravel and 
brick roads, we consider the super- 
balloon tire eminently suitable. This 
new tire not only improves the rid- 
ing comfort under such conditions, 
but decreases body noises and pro- 
longs body life. 

Road impacts are of two types; 
shock and drop. When the tire first 
hits an obstacle protruding upward 
from the surface of the road, the 
road and vehicle both experience a 
shock impact. If this impact is of 
such magnitude and duration that 
the axle of the vehicle experiences 
an upward movement, then after 


comfort. | 
Some of this comfort comes from | 
frequency | 





passing over the obstacle the tire 
drops back into contact with the 
road, and the ensuing forces are 
called impacts. The Bureau of Pub- 
lic Roads has studied these two 
types of impacts in conjunction with 
the use of artificial obstructions, 








segregated them and measured their 
va.ues for speeds up to 75 miles per 
hour. 

It has been found that drop re- 
actions tend to reach maximum 
values at speeds between 20 and 40 
miles per hour, as illustrated in Fig. 
8, and above this speed the tire has 
a tendency to envelop the obstacle 
and develop sbsequent drop reac- 
tions which decrease in magnitude. 
On the other hand, the shock re- 
actions tend to increase progres- 
sively up to above 40 miles per hour, 
and assume a constant value there- 
after. A summary of the results of 
tests reported by the Bureau of Pub- 
lic Roads shows that, in tests up to 
55 miles per hour with high-pressure 
and low-pressure truck and bus 
pneumatic tires: 

1. Within the economic range of 
inflation pressures impact reactions 
vary in almost direct proportion to 
inflation pressures. 

2. For speeds up to 55 m. p. h. 
shock reactions increase approxi- 
mately in direct proportion to speed. 

3. Drop reactions reach maximum 
values at relatively low speeds and 
reaction equal to these maximum 
drap values are not reached under 
shock conditions except at relatively 
high operating speeds. 

4. For a given natural road rough- | 
ness condition the maximum drop | 
reaction which is obtained at a rela- | 
tively low speed is not exceeded by | 
the shock reactions, except those | 
obtained at relatively high speeds. 

5. Severe roughness’ conditions, 
such as may be occasionally found 
}on actual pavements, may cause re- 











actions as great as three or four 
times the static wheel load with | 
high-pressure tire equipment. | 

6. At a given inflation pressure | 


(Continued on Page 10) 


DETECTOR FOR LEAKY 
VALVES 


A simple device, designed to in- 
dicate, by visible bubbles, the exist- | 
ence of even slight leaks in a tire 
valve inside, is now being offered | 
by the Dill Manufacturing Company, | 
Cleveland, O. It is intended to dis- | 
place the old “wet finger” method 
of valve testing. | 

The Dill leak detector is only four 
inches long. It has a vest-pocket | 
clip, so that the service man can 
always “wear” it where it will be 
handy for instant use. The rubber 
chuck seats quickly and securely on | 
the valve stem. If the valve is leak- | 
ing, a string of bubbles immediately | 
appear in the unbreakable Pyralin | 
vial, which is filled with water to} 
the guide line. A brass tube is} 
mounted in the flexible rubber hose 
end, which fits snugly in the mouth 
of the vial. 


REVISE BALL BEARING 
STANDARD 


A revision of the American Ten- 
tative Standard for Annular Ball 
Bearings, Single Row Type (B3a- 
1930) was approved recently by the | 
American 





Standard Association as} 
American’s standard, with the desig- | 
nation B3.1-1933. 

This revision consists of a change | 
from 0.4 and 1.0 mm. to 0.6 and | 
1.5 mm. respectively, in the dimen- 
sions r and H of the light type | 
bearing Number 39 (r designates | 
the maximum radius of the fillet of | 
a shaft or housing, and H the min- | 
imum height of the shoulder on 
a shaft). The revision also includes 
the addition of the separable (open) 
type ball bearings, and of the angu- 
lar contact type ball bearings in 
the light, medium and heavy series. 

The Society of Automotive Engi- 
neers and the American Society of 
Mechanical Engineers acted as 
sponsors for the project under the 
procedure of the American Stand- 
ards Association. 





TAUB TO ADDRESS 
PITTSBURGH ENGINEERS 


Pittsburgh, Feb. 20—The chief 
speaker at the February meeting of 
the Pittsburgh 
section of S. A. E. | 
will be Alex Taub | 
of Detroit, de-| 
veloping engineer | 
for the Chevrolet | 
; Motor Company, | 
who will discuss 
“Engineers’ View- | 
points on Serv-| 
ice,’ when the 
section convenes 
at the Fort Pitt} 
Hotel tomorrow 
evening. Belden H. Eaton, superin- 
tendent of the motor vehicle division 
of the Bell Telephone Company at 
Pittsburgh, will address the meet- 
ing on “Service Engineering.” 

For several years the Pittsburgh 
section has endeavored to bring Mr. | 








Alex Taub 


WOULD 


YOU 


PASS UP 





500 


This message is addressed 
to automobile dealers who 
offer Safety Glass as optional 
equipment in the windows 
of the cars they sell. 





Taub to this city for one of the 
meetings and a capacity crowd is 
expected to attend, C. R. Noll of the 
Gulf Refining Company, section 
chairman, stated. The dinner meet- 
ing is scheduled to begin at 6.30 in 
the Norse Room and the technical 
session is listed at 7.45 o’clock, 


list of candidates for next year’s of- 
ficers will be elected at this meet- 
ing. 

Present officers of the section in 
addition to Noll are Murray Fahne- 
stock, vice-chairman; R. N. Austen, 
treasurer; C. F. Kells, secretary; 
Miss E, Kenney, assistant secretary, 
and J. L. Pasher, chairman of the 
advertising committee. 

OPPOSES LICENSE CHANGE 

Madison, Wis., Feb. 20.—Opposi- 


tion to the proposed change in Wis- 
consin’s method of distrbuting auto- | 
moble licenses has been expressed 
in a resolution adopted by the Wis- 
consin Automotive Trades Associa- 
tion, representing over 1,000 auto- 
mobile dealers in the state. 









The | 
nominating committee to draw up a} 


specimen’s hardness is computed. 


PENDULUM IN HARDNESS 
MEASUREMENT 


Research engineers of the West- 
inghouse Electric and Manufactur- 
ing Company are using the Herbert 
pendulum to determine the hard 
ness of beryllium, thin sheets of 
metal, very brittle metals, case- 
‘hardened metals and other ma- 
terials not suited for hardness test- 
ing by the Brinnell or sceleroscope 
methods. 

The Herbert pendulum uses a steel 
ball 1-25 inch in diameter, to sup- 
port the heavy pendulum upon the 
{test specimen. This ball sinks far- 
|ther into soft metals than into hard 
metals, lessening the amount of the 
|swing but increasing the time re- 
quired for it. An air bubble in the 
curved tube on top of the pendulum 
indicates on a scale above the tube 
| the extent of the pendulum’s swing, 
and from data thus secured, the 









The average charge which dealers make for 
providing L-O-F super Safety Glass in the 
windows of low priced sedans which do not 


have it as standard equipment throughout is 


about $16.50. The average commission which a dealer earns is about 25%. THAT 
MEANS HE MAKES ABOUT $4.00 MORE ON EVERY CAR HE SELLS WITH 
SAFETY GLASS IN ALL WINDOWS. If a dealer sells 125 cars in a year ... . that’s 
$500 he is deliberately passing up if he does not sell Safety Glass when he sells a car 
... and have cars on his floor, ready for delivery, equipped with Safety Glass throughout. 


The public wants Safety Glass. Facts and figures, and the actual experiences of. 


innumerable dealers, prove that. The optional price is now so low that everyone can 


afford it... . Consistent national advertising tells not only the protective value of L-O-F 


super Safety Glass . .. but emphasizes these new low prices. Don’t pass up those extra 


dollars when they are so easy to get. 


e Order your cars from the factory equipped with Safety Glass throughout. e Sell 


Safety Glass when you sell a car. @e Make an extra profit on every sale. 


L-O-F super Safety Glass is used by Packard «+ Graham + Studebaker 
Franklin + Reo + Willys + Ford + Cadillac + LaSalle «+ Lincoln + Buick « Chevrolet 


Oldsmobile + Pontiac «+ 


Auburn 


Rockne 


Cord 


Continental. 


LIBBEY: OWENS: FORD 


“ 


AFETY GLASS 


LIBBEY-OWENS-FORD GLASS COMPANY, TOLEDO, OHIO 


manufacturers of Highest Quality Flat Drawn Window Glass, Pol- 


° 


ished Plate Glass and Safety Glass; also distributors of Figured and 
Wire Glass 


manufactured by the Blue Ridge Glass Corporation of 


Kingsport, Tenncesce, 





ee 
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their gasoline than they would have 


SHELL PETROLEUM | sr gayi imam, tne 
URGES TAX OPPOSITION] suits gute 


said Mr. van der Woude, while the 
‘ service station value of the gasoline, 

Chicago, Feb. 20.—R. G. A. van der | before taxes, was $1,787,500,000. The 
Woude, president of the Shell Petro- | gasoline tax, however, is only one of 


leum Corporation, has issued an ap- | ‘he taxes paid by the motorist, but 
peal to motorists throughout the in 1932 it represented approximately 


Central West to take active partici- 
pation in the widespread movement | were 12 per cent, 
to check any further increase in tax | total tax bill from all sources 
rates. He claims that car owners | eral, state and municipal 

last year paid 33 per cent. more for! 4 4“When gasoline taxes were _kept 


oe — - —_ 








which in turn 
of the nation’s 


‘levied against him, 


55 per cent. of the total special taxes | 
| their levies.” 


within reason they were willingly PLANT SAFETY CONTEST 


paid. But recently there has been 
growing antagonism, and with impo- 
sition of a 1-cent Federal tax last 
June opposition became more defi- 
nitely organized. 

“In principle, the gasoline tax can 
be defended, but like any tax which 
becomes excessive and confiscatory, 
it is time for the public to insist that 
taxing bodies use reason in making 


| 
Fed-| CLASSIFIED ADVERTISE MENTS 


IN THE AUTOMOTIVE DAILY 
_ NEWS BRING RESULTS 





AWARDS GIVEN TO 638 


Newark, N. J., Feb. 20.—The fifth 
anuual interplant safety contest 
closed with a dinner at the Newark 
Athletic Club. Representatives of 
740 plants in the state attended. Of 
this number who received certifi- 
cates testifying to their success in 
the competition 638 have gone 
through the three months’ contest 
without an accident. 

Twelve hundred plants were en- 
tered ii in the contest and 1,155 fin- 





ished. ‘Those dropping out did so 
because business conditions pre- 
vented them from having the neces- 
sary number of working hours. 

The contest was conducted under 
direction of the State Department of 
Labor by a committee consisting of 
Charles R. Blunt, commissioner of 
labor, honorary chairman; E. A. 
Peterson, vice-president of the 
Celluloid Corporation, general chair- 
man; Fred M. Rosseland, manager 
of Newark Safety Council, secretary, 
and John Roche, deputy commis- 
sioner of labor, director. 


Cumulative N ew Passenger Car Registration Statistics, January, 1933. 


Returns for today: Idaho and Maryland 


In this table, 14 states and the District of Columbia 
CHRYSLER GROUP 








FORD GROUP 








States s 

Ps 

£ 

~ 
Delaware | 7 FF hm mLULUW®R 44) | 44] 17] Ba 
Florida | 16 7 —37|_—S238] 299] 380) 2) 382, 
Sh LULU GG 230 ee 
Mlinois } 1131717954147] 1165; 85|——sCiQOOYSSC«CSDD|C—C CT 
Indiana | 2499] 110,497) 730] 527, COBY 80) 5| 
Maryland = =—sd] 24) 28 83187 268] «183; 188, 
Michigan | 50| 68) 245) 416 T19|——781\_ | __——=C78B| 223, 
Minnesota | 21) 740) 170) 238] ——_—«180) 8| 188 | 73| | 
North Dakota | 7; Ff FT 2 35) C87 ge 
South Carolina | 8) 3] ss, 110], 149) CCC 
South Dakota | 1 | «10 58) 1] 56 | 6; 0tC HT 
Utah ee 7| 10| 38} 55] 42 1| 43 | ee 
West Virginia | 10) 10} 62; 157), 239|——«156 | 1| 157 7; So 
Wisconsin LL 7 ee _ 1 as 164; ss] «CSS J 6, + 
Dist. of Columbia _ to] a —__Aiay 3 | 


Line Totals 





| 
Group Totals | | - 


























l | 4725 | 
Delaware, 1932 | 9 ~Y 5,1 21] 33, 2| 35] 21| 4 
Florida, 1932, [| Ss 34,——sT 25,137] 203,301, C(t OG C“iéi‘iESC“‘ SC 
Idaho, 1932 Se. eh oe cc] a 55] sd ce 
Mlinois, 1932, | 104,120) 172) 323] 719] 253, 18ST YCSTB_C‘*AY“CtséDk 
Indiana, 1932 | S38) 51,80] 288] 407] 545) 3 aay 
Maryland, 1932 | 13 3| 36 35) 87; __—«*188 | 188] 65| 5| 
Michigan, 1932 | 36, 40,18] 122 316] 555) “Sy eC 
Minnesota, 1932 | 22) 13) 26) 62) 123[ 204) [204,87 3| 
North Dakota,’s2 [U4 a) 12) a 26] 53 | 53 f 8 
So. Carolina, 1932 | 8) 6| 13; 26) 53] 2a; CD | 
So. Dakota, 1932 | 6 8 8| 13] 35] (56 a ee ae 
Utah, 1932 | a 1] 3] 5] os, | —CO9Y 17 
West Virginia, "32 | i, CT 48) 110|" ‘135; i —s«d1386yti(“‘é “SH:CO™!™!*~C~*CY;:SC*« 
Wisconsin, 1932 | 29) 31| 4i/ 104, 205| «358 3 361, ——s34f 1} 
Dist. of Col., 1932 | 21| 51| 52\ 148 159) 3| 2 | 72 

















Line Totals, ’32 | 
Group Totals, ’32| | | { | 2496 | | 
i  enaeenennnen Seetsiendinene! 


___ STUDEBAKER GROUP _ 






Studebaker 






































| 4058 | | " 





Delaware | Pe 3 4] 2) | 2| | | | 
Florida — | 7 Fay 9) 2| 11] 1| 136| | 
Idaho — i I 4) | 4 COT ij | 
Tilinois 1 9| 84 124| 217] 81 9} 90] 46) | | 
Indiana | 1| 83; 65) 149 | 2,-—~—~CSCS~«~*S 30] 13 11| | 
Maryland L 4 28) 19) si] siT—Ct‘idY 65 | ~ 2 | | 
Michigan | 4 83| 29) 16,8, sid 29} “5 | - 
Minnesota | 2 16| 27| | Ww CY 16} ‘1 | { 
North Dakota | Soe 3| 2 | 3| | ] 
South Carolina | | | | ij ti‘<i‘éisHe”™!™!™!™SC~«d 2) 2| 44) | 
South Dakota | |__10) 3 13| dt iy te 
I cieiserereenenl | yi sj | 2 ] ] 
West Virginia | a Ca 7] | | 
Wisconsin sf yj a3 14| 2, a)ti‘(‘é‘sLCS(‘(C;‘(SéC;COYLYO!.C+;CSN | 
Dist. of Columbia e 1; #2&xS27 1 | 







































GENERAL MOTORS GROUP 


2| 
17| 


Chevrolet 
La Salle 
Oldsmobile | | 

















___ HUDSON GROUP 











NON-AFFILIATED MANUFACTURERS 



























100} a ee.) 141] 6| | 6 
536} 5) 6| 46, 655 | 24/ 2/ 26 
57| Dag a aa 63 | “3I | 3 
| S«601/ 25/155] 379) 2514] 70] 12| 82 
| 957 6 ©58|~3=0 ili} ~—St~—“‘is‘«w TTY 68 10) 78 
603) 3; ~—S=«12 74) 743] 36| 9| 45 
| ___ 1801] 18) ~«:109)~=S«425 2593 | 110] 23} 133 
586| 2) 16] 81/ 763 | 2; °~«=«3 25 
65 { 1] 10) 33 | | | 2. 
260) j 3; ~Ssé«A 297 | 10} | i 
111, | 3 8) 132] 2| | 2 
79) 1 ] 4 94| 14] | 14 
253/ 3] 1 29) 303 | 24| 2) 26 
419) 5] 21) 77| 594 | 54| 15) 69 
33 «2S 332])sti‘(i‘éadMYY#CO2#!#€;CC)CO~«*T?j 469 ij S| 24 
409| 
| | | | 10661 | | | 543 
101 3| 11 24| 164 | 4| | 4 
B00, 9) 69) 976 | 41| 14) 55 
87| | 1) 3 107] “2 1 3 
2037] 34] 206) 257| 2963 | 84! 44) 128 
___ 1225) | 99| 148 1664 | 74| 38) 112 
646, 14) 98) 830] 28) 15} 43 
1492| =‘ 261| 300) 2351, 304; ~—«:116 420 
595] 3] 34) 47| 769 —_ a. 19 
| 119) ; @ 5) ~—«:144] 1 2 
363| 2) 6| 24; iA ‘i a 
128] ] 13) 14) i2| 3 :. ° = 
100} } 4 8| 129, 2| 9 
273| 7 8 40) 360} «12 7| 19 
909)" CGT 96) 1222|—_—«6 25| 85 







12915 | | ] 






















2 
a ae dy 
a4 s g OB 
a 2 = Qe 
i = S 
te o = 2 
| | 2 | 2| 7| | 1 24 
4| 9| 3} | re | 2) 3] 1,555 
| 2 | —_— tT -| i 141 
10; —S«*S A 59} 3, COT 75] ~«*5D| 19! 10] 5,909 
|, a. a 2 ~—C«&B J kt a 2,812 
— -— -—. — et at Re 
1; 56, 28) [ mam 11| 54] 4,632 
2 ~=«1}sS—~Ctsi—sSST] ] 5] 11/ 3] 1] 1,333 
| 1| | | | | | | 164 
i 1) saa | 2| 4| | | 625 
| 1) Rea 1 | 1 | 278 
1| 6| es 4) 1 Ij 1} 225 
[9 COD ] 2] 3] | | 763 
| 7 #&«7 j 17] 3] 3] | 1,134 
2). io 21 848 













Line Totals 4 3) 5 d 

_ Group Totals | | | 700 | | 298 | ] | l l } | | 
Delaware, 1932 2 | rf 3| 3| 2) 2) | | © s 2 -«& * (|. 2 
Fite, Se 28| 35 79 | Se 6| 1,713 
Idaho, 1932 ! | 1) 3 a, yj 4 7 I ne a ee ee 
Hlinois, 1932 | 21|__—*+10]~—= 263|—*192)~S*=«|SS*=«SB Y= 3| eer 103, 70y—S—S—iSCC«éSCSC«éi 23| 58] 5,164 
Indiana, 1932 | 1] 15] 123, 139] «129, SSC=«w |. | «= =. = 6d6o=hUwS 10| 6| 18] 3,180 
Maryland, 1932 | 3/ 8) 38) a a a | ee | | a | wo 7 1, i. 10 7 0~—CSY] 1292 
Michigan, 1932 | | —S—i«a SSCS 14, —S—~Ss 56,17), ee ee ee ee en oe 20] 4,137 
Minnesota, 1932 | 1| 2) 47 50, 35; ~~ ae | | 19) 10] | Re 8] 1,270 
North D Dakota, 32 cz | o-oo 6 6 Riana —_— 3 21 ee | oe ne re ieee a — Fe ae aae 1 | 267 

| —__—_—_ Toa Se eee 

Bo. Dakota, 1932 | | | 5 5). a . ae Rees eee ee 
Utah, 1932 | | 3) Oke 9 12] a. . - 4; os { 1] 5! 1! | 6 3} 1| 4] 264 
West Virginia, "32 | 1| | 17| 18| _—— tw, 1|- 31 | Seg ieee oe aa i 3| 8) 4| 1| ii «a os &éS) 728 
Wisconsin, 1932 | 3 6 CB a 69) 15) [ay 24332) ay =O SSC 7 41] 2.286 
Dist. of Col., 1932 | 3| l 25) 28) 16) 2) ee [ a a Ted 
__Line Totals, ’32 | : 721| 593 71 | » 














Group Totals, *32| 









AUTOMOTIVE DAILY NEWS, TUESDAY, FEBRUARY 21, 1933 9 










In and About the Plants 


By Chris Sinsabaugh 


(Continued from Page 1) 


Pontiac. There was a slight falling off, but one that was hardly notice- 
able, and now the mercury has gone back to normal for this time of 
the year there has been a pick-up. ...R. K. White, sales manager, has 
been informed of the extremely fine showing in the way of registrations 
that Pontiac made in the key cities in January, but as yet has not 
received the official figures... . White finds there still is a sales resist- 
ance on the part of those with money, who fear to buy new cars because 
of possible criticism on the part of neighbors, but this is gradually being 
worn down, ... Executives at headquarters will stick to their desks until 
the middle of March, when they will resume their road activities with 
the opening up of the spring drive. 


Continental 


Production has started on the light six Flyer. Before the end of the 
week it is expected shipments of the coupe, roadster and two-door sedan 
models in both the Beacon four and the Flyer will be made ... None of 
the larger six-cylinder Ace models has as yet been manufactured, but it 
is stated by the factory executives that it will be coming through March 1 
.. New distributors are being added to the dealer organization and the 
number is now well over 200... A sufficient bank of orders coming in 
with distributor contracts to cover floor stocks only has been accumu- 
lated to take care of production throughout the greater part of March 
... John C, Reese has been named as purchasing agent of Continental 
Motors and its subsidiaries .. . Reese has been with the automobile 
division of the corporation since its formation and formerly was with 
Durant as purchasing agent .. . George E. Winters, traffic manager of 
the corporation, has been named to the same position for all subsidiaries 

. Winters has been with Continental for twelve years. 


Chrysler 


Earl B. Wilson, sales director, who is now on a trip through the South- 
west, writes the factory that conditions in Texas are better than he 
expected to find them .. . In spite of unseasonably cold weather in that 
section, Chrysler-Plymouth dealers are doing a fair business, he says, and 
with the coming of spring, they look for an improvement ... Wilson 
reports that the movable windshield on the Chrysler ands Plymouth is 
popular in Texas. Texans apparently want all the air they can get in 
their cars in the summer months and it is “open windshield” weather a 
good part of the year there ... Joseph W. Frazer, general sales man- 
ager, who had planned to leave last week for Atlanta and other points 
in the Southwest, was obliged to postpone his trip because of pressing 
matters in Detroit. .. He expects to leave Wednesday, to be gone a week 
or more ... J. L, Kenyon, vice-president of the Chrysler Motor Parts 
Corporation and director of service of the Chrysler Corporation, announces 
a reduction in the prices of parts of models other than the current ones 

. The Chrysler Corporation has adopted this policy in order that the 
maintenance of price of a car may keep in line with its depreciation in 
resale value .. .It is believed owners will be glad to take advatage of the 
new scale and make replacements instead or repairs in many cases, 


Chevrolet 


As of today production is reported to be running at about the same 
record-breaking pace as in January, but it is doubted if January's total 
will be reached, because of the fact that February is a short month . 
The report on the first ten-day period of the month, which showed a gain 
of 9.2 per cent. over the comparable period in 1932, is most encouraging, 
according to General Sales Manager H. J. Klinger, who anticipates that 
if a normal rate of increase is had in the two remaining periods, that 
February will beat its twin month of last year by a considerable margin 

. While there was a shortage of certain models earlier in the month, 
due to color options, this has been corrected, and it is said dealers are 
able to make delivery on practically any desired model. 


Graham-Paige 


Retail deliveries for the week ended February 4 were the largest in 
fourteen weeks, according to R. C. Graham, executive vice-president. 
Each week since the new models were announced has shown an increase 
... The production schedule has been increased to take care of increased 
shipping orders. It will be remembered that it also was necessary to 
step up the January schedule for the same reason . , . “Distributors and 
dealers with whom I have talked have many more prospects on their 
books this year than at any time during the past three years,” says Mr. 
Graham. “There is no mistaking the fact that automobile show and 
display room visitors this year are displaying a definite buying interest” 

. A. I. Philp and Karl Bronson, factory executives, attended the Toledo 
show as guests of the Toledo distributor, N. J. Melick ...C. W. Matheson, 
general sales manager, returned last week from a six-week {eld trip, dur- 
ing which he conducted regional meetings in Cincinnati, St. Louis, Kansas 
City, Pensacola, Houston, San Antonio, Dallas, Eaco, Austin, Memphis, 


Tulsa and Oklahoma City. 
Dodge 


Things are humming on Jos. Campau Avenue, no mistake about that. 
The day after Michigan’s governor piped the state’s banks down for a 
holiday, Dodge dealers turned in orders for 604 Dodge and Plymouth 
passenger cars and Dodge trucks, making it, according to General Sales 
Manager A. vanDerZee, the biggest single day the company has chalked 
up since ’28 and ’29. And the following day was almost as good , 
Today’s grist of news from the plant reveals, among other items, the 
sale of a fleet of ninety Dodge built-for-the-purpose taxicabs by L. R. 
Collord, president of the Fairchild Motor Corporation, Dodge dealer in 
New Orleans, a deal said to include no trade-in of used units. At this 
writing members of the factory executive staff have taken the road for 
a tour of inspection. W. M. Purves, assistant general sales manager, has 
gone to Minneapolis, Milwaukee, Des Moines and other places; J. W. 
Hutchins, director of Plymouth sales for Dodge, has gone to Omaha, 
Oklahoma City and Kansas City; F. H. Akers, director of territorial 
development, to Pittsburgh and other Eastern points, while Director of 
Service D. T. Stanton is visiting the more important dealer locations 
of the South and Southwest. 


Hudson-Essex 


With the body strike settled and with nearly 6,000 men at work in 
the plants, Hudson finds itself five weeks behind in orders, occasioned 
by the labor trouble. This insures at least five weeks of unusual] pro- 
duction activity to catch up on this bank of orders ... While the Terra- 
plane six is the leader of the line, numerically speaking, the Terraplane 
eight is catching on fine, Commander-in-Chief Bill James says. The 
company hasn’t full distribution yet on the eight and is still shipping 












MOTOR EMPLOYMENT 
MAINTAINED IN JAN. 


(Continued from Page 1) 


plants of St. Louis were reported 
as operating with reduced forces. 

In New York some improvement 
was noted in operations and em- 
ployment in the Buffalo district dur- 
ing part of January, although re- 
duced forces continued to obtain 
in the Albany industrial section. The 
Jersey City and Trenton industrial 
districts of New Jersey did not show 
any appreciable improvement, em- 
ployment remaining on a generally 
part-time basis. 

Encouraging, too, was the upward 
trend noted in the automobile, au- 
tomobile accessory and tire plants 
of Ohio. An upward tendency was 
noted in both an automobile factory 
and machine and tool plant in the 
Toleco-Sandusky district, both of 
which engaged additional workers. 
A slight increase in operations was 
also reported in the rubber tire and 
tube factories of the Akron district. 

In Pennsylvania fairly satisfactory 
schedules were reported in the au- 
tomobile accessory plants of Phila- 
delphia. 

Going further south, a decrease 
was noted in the automobile as- 
sembling plants of Virginia. 


JAN. NEW CAR SALES 
ESTIMATED AT 90,000 
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reports from twenty-one states, ap- 
proximated 12,000 in January. Reg- 
istrations in these states totaled 5,- 
361, which was 18.55 per cent. below 
the 6,582 registered in those states 
in January, 1932, but 9.86 per cent. 
ahead of the 4,880 units registered in 
those states in December last. 


GEORGIA HOUSE RETURNS 
$3 LICENSE TAG BILL 


Atlanta, Ga., Feb. 20.—The Georgia 
House of Representatives last week 
again voted the $3 automobile tag 
tax and returned the Senate bill to 
the upper house with a protest 
against what several members called 
an attempt by the Senate and High- 
way Department to dominate the 
House. 

The House approved by 125 to 20 
an amendment by Representative 
Dickey of Gordon and others, sub- 
stituting a new rate schedule for 
the Senate's 50 per cent. reduction 
of the present tag prices. 


Dairymen Analyze 
Pending Truck Bills 
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and most farm produce trucks off 
the highways. 
Must File Statement 
Proposal: “On or before the fif- 
teenth day of each month each op- 
erator shall file with the commis- 
sioner in duplicate a statement, veri- 


fied under oath by a person having 
knowledge of the facts showing the 
mileage traveled by each motor 
truck operated by him, and shall, at 
the time of the filing of each report, 
pay the tax computed on the basis 
of such report.” 

Comment: Think of the cost and 
work for farmers and other motor 
truck operators to compile such rec- 
ords and make such reports. 


Use of Tax Money 


Proposal: “All moneys collected by 
virtue of the terms of this act shall 
be applied to the maintenance of 
the public highways and the costs 
of administering this act.” 

Comment: This provision is 
cleverly worded as an inducement 
to farmers and those who pay real 
estate taxes to support the legisla- 
tion. Furthermore, can it be pos- 
sible that those who have prepared 
the provisions of this act do not 
know that such a provision is un- 
constitutional. 

Proposal: “Every person operating 
a motor truck on a highway shall 
deposit and file with the commis- 
sioner of motor vehicles for each 
motor truck to be operated by him 
either a personal bond, with at least 
two sureties approved by the com- 
missioner of motor vehicles or a cor- 
porate surety bond or policy of in- 
surance, etc.” 

Comment: Expertence has not 
shown any necessity for such a re- 
quirement. It would be one more 
expense for farmers and other op- 
erators of motor trucks and would 
add to the state expense of admin- 
istering the law and is just another 
knot in the legislative rope with 
which railroads are attempting to 
hamstring motor truck competition. 

Hour Limit 


Proposal: “It shall be unlawful for 
any person to require or permit any 
driver or chauffeur operating a mo- 
tor truck to remain continuously on 
duty for a longer period than eight 
hours, or for any person to operate 
a motor truck on the public high- 
way continuously for more than eight 
hours; and when such operator has 


been continuously on duty for eight 
hours, he shall have at least eight 
consecutive hours off duty, provided, 
however, that in case of unforseen, 
emergency such operator may re~ 
main on duty continuously for more 
than eight hours to complete his 
journey, upon being paid wages or 
salary for such excess period at 2 
= double that ordinarily paid to 

m.” 

Comment: So far as providing for 
an eight-hour limit for continuous 
driving, with proper provision to 
cover emergencies, such provision is 
probably reasonable. However, such 
a limit would seriously restrict much 
of the necessary operation of farm- 
ers’ motor trucks used in daily farm 
operations. 

Cities Exempt 

Proposal: “The provisions of this 
law shall not apply to any motor 
truck operating within the limits of 
any municipality or within a radius 
of fifteen miles beyond the bound- 
ary of such municipality.” 

Comment: This provision of the 
suggested legislation discloses the 
real aim of the proposed act. Is 
anything further needed to show 
that this whole thing is aimed at 
agriculture in spite of its already de- 
pressed condition? This little, 
harmless looking paragraph means 
that any sort of trucks can operate 
within a city or within a radius of 
fifteen miles of a city, but when they 
get out where they can really reach 
agricultural products and benefit 
producers they are to be so restricted 
and hampered that farmers will con- 
tinue to be obligated for all time 
to pay any rates that railroads may 
establish. 

The careful study of these pro- 
posals indicates that the railroads 
are endeavoring to get across one 
main idea, and that is that there is 
something sacred about the railroad 
business, and that because railroad 
securities constitute a portion of the 
assets of many of our important 
corporations, such as insurance com- 
panies, banks, etc., they should be 
protected and supported in their ef- 
fort to maintain high transportation 
costs. 

As a matter of fact, authentic 
figures show that railroads have lost 
only about 6 per cent. of their total 
transportation business to motor 
trucks, taking the United States as 
a whole. Moreover, much of this 
business which they have lost is 
L. C. L. (ess than carload lots), 
merchandise which they have al- 
ways claimed was less profitable for 
them to handle. 

The whole situation is about as 
reasonable as it would be if your 
village storekeejer had stocked up 
his store with merchandise at peak 
prices and then when prices went 
lower refused to sell any goods to 
you at the lower prices. If he did 
this you would refuse to buy and 
would go to a store somewhere else 
where you could get the same goods 
at the lower prices. If this hap- 
pened, your village storekeeper, if he 
did not readjust prices, would lose 
his customers and go out of business. 

The position the railroads are 
taking is the same as if the govern- 
ment said to you that you must buy 
goods of this village storekeeper in 
spite of the fact that he insisted 
upon maintaing his prices at the 
high level. Such a situation would, 
of course, be ridiculous, but no more 
ridiculous than the attitude the 
railroads are taking in attempting 
to eliminate trucks in order not to 
be forced to reduce rates. 


WHOLESALE PRICE INDEX 
SHOWS DECLINE IN JAN. 


Washington, Feb. 20.—All the ten 
commodity groups included in the 
wholesale price index cf the Bureau 
of Labor Statistics showed de- 
creases during January, bringing 
the average of wholesale prices for 
the month 2%4 per cent. below that 
of December, according to a state- 
ment issued by the Department of 
Labor. 

The bureau’s index number aver- 
age for January was 61.0 compared 
with 62.6 for December. Since 
January, 1932, when the index num- 
ber averaged 67.3, there has been @ 
decline of 9 per cent, in the whole- 
sale price level. 































































for first display .. . New dealers that have been added lately haven't got 
their eights as yet, but the way the line is operating now it will not be 
long before they are cared for. 


Federal Truck 


The Federal dealer organization throughout the country reports 
an unusually favorable reception of the new models as they are being 
shipped into the territories Carl Loud, manager of the specialty 
sales division, is making a trip through the central and northwestern 
sections of the country, following a simlar two-week business trip through 
the East Ray Fair, assistant to the sales manager, has returned 
from a week in Kansas City, where he attended the show at which 
Federal exhibited . . District Manager Al Morsman, whose territory 
takes in the Pacific Coast states, has returned home, following several 


days’ stay at the factory. 
De Soto 


Scanning January’s report, De Soto finds that month was 80 per 
cent. ahead of January, 1932, in the matter of De Soto retail deliveries, 
while statistics just compiled show that the De Soto dealership sold 
303 per cent. more Plymouths in January over January, 1932, and that 
in comparison with January, 1931, Plymouth sales by De Soto dealers 
were 1069 per cent. ahead . Figuring both De Soto and Plymouth, 
the dealership had nearly three times the volume this January over 
the preceding one The itinerary of the miniature plant dis- 
plays has been arranged. There are two of them now. One goes to 
Florida, under the direction of Tony Gulotta, and the other to Des 
Moines, and then into Texas, convoyed by Pete De Paolo . George 
Byers, De Soto dealer in Columbus, visited the factory and told ‘em 
how he ran a week's show of his own with great success. 


Plymouth 


Production has started this week on the new two-door sedan, which 
has been held in abeyance until now. It is expected several hundred 
a day will be coming off the line. Shipments to dealers already has 
started Then, too, lots of orders for convertibles are coming in 
because of the approach of spring and the weather warming up . . 
B. E. Hutchinson, chairman of the board, is not spending much time 
at the factory these days because of the banking situation. Recognized 
as a financial authority, his services as advisor in this crisis are in 
constant demand down town . . . Sales Manager Moock finds that 
retail deliveries throughout the United States for the week ended Feb- 
ruary 4 are 281.4 per cent. of retail deliveries for the week ended Feb- 
ruary 6, 1932. That same week, according to Moock, factory shipments 
were 253.7 per cent. of the corresponding week a year ago. Unfilled 
orders on hand the week of February 4 amounted to 207.5 per cent. 
of unfilled orders for the corresponding week in 1932. 
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Auburn 8-101 127 rc | L | 5.26 | 28.8 | 100@3400 | *Alum | 5 | Pur-F No| AC | Man | Chain Del-R 
Auburn 8-105 — 127 | Lyc | Dole | L | 5.26 | 28.8 | 100@3400 | *Alum | 5 | Pur-F No | AC Str | Auto | Chain Del-R 
Auburn 12-161 465 133 | Lyc Dole | H | 5.50 | 46.8 | 160@3400 | *Alum | 4 | Lyc Ste| AC Str | —— | Link Del-R 
Auburn 12-165 —— | 133 | Lye Dole | H | 5.50 | 46.8 | 160@3400 | *Alum | 4 | Lyc Ste | AC Str | Man | Link Del-R 
Austin | §1120 | 75 | Own | No {| L | 4 | 5.10 | 7.80 | 13@3400 | Alum | 2 | No No | No Til | —— | Gear Aut-L 
Buick 33-50 3866 | 119 | Own | Har | O| 8 | 2}3x4% | 2304 5.25 | 27.6 | 86@3200 | ?CI | 56 |AC AC{ AC Mar | Auto | Tex Del-R 
Buick-33-60 4401 | 127 | Own | Har O | 8 | 3yex4% | 272.6 | 5.25 | 30.0 | 97@3200 | tCI |} 5 |AC ac] ac Mar | Auto | Tex Del-R 
Buick 33-80 4817 | 130 | Own | Har Oo | 8 | 3%5x5 | 344.8 | 4.80 | 35.1 | 113@3200 | = 5 |AC AC|] AC Mar | Auto | Tex Del-R 
Buick 33-90 4901 | 138 | Own | Har | O | 8 | 3)%x5 | 344.8] 4.80 | 35.1 | 113@3200 | ¢ 5 |AC AC] AC Mar | Auto | Tex Del-R 
Cadillac V-8 | 5015 | 134-140 | Own | No | L | 8 | 3%%x4}3 | 353.0 | 5.40 | 364 | 115@3000 a | 3 |AC AC| AC OwnjNo_ | Morse Del-R 
Cadillac V-12 | 5395 | 134-149 | Own | No O | 12 | 3%x4 | 368.0| 5.60 | 469 | 135@3400 | iCI | 4 | Cuno AC| AC DL} No_ | Morse Del-R 
Cadillac V-16 | 5785 | 143-149 | Own | No_ | O/16 !13 x4 | 452.0| 5.70 Le, | ee. | 5 | Cuno AC|{ AC DL | No_ | Morse Del-R 
Chevrolet Eagle | 2895 |) J 5 | 110; Own | No | O | 6 | 3x4 | 2068 | 5.20 | 263 | 65@2800 | CI | 3 |No AC| AC Car | Auto | Gear Del-R 
Chrysler Six T3113 | 117 | §Own | B&B | L | 6 | 3%x4% | 224.0 | 5.35 | 25.3 | 83@3400 | Alum | 4 | Pur AC/| AC *Str | Auto | Morse Del-R 
Chrysler Royal 8 | 3473 | 120 | §$Own | B&B | L | 8 | 3%x4% | 273.8] 5.20 | 33.8 | 90@3400 | Alum | 5 | Pur AC| AC *Str | Auto | Morse Del-R 
Chrysler Imperial 8 | 43864 | 126 | §Own | Pines! L | 8 | 3%4x4% | 298.6-| 6.20 | 33.8 | 108@3400 | Alum | 5 | Pur AC] AC “Str | Auto | Morse Del-R 
Chrysler Imp. Cust. Eight | —— | 146 | Own | Pines | L | 8 | 3%x5 | 3848] 5.80 | 39.2 | 135@3200 | *Alum | 9 | Pur AC| AC *Str | Auto | Morse Del-R 
Continental Beacon | 2160 | 101%! Own | Dole | L 4 | 33¢x4 | 143.1 | 5.05 | 182 | 40@2700 | CI | 3 | No AC | Hol Mar | No_ | Link Aut-L 
Continental Flyer — | 107 | Own | Dole | L 6 3 x4 | 169.6 | 5.21 | 216 | 65@3500 | CI | 4 | No AC] Hol Mar! No_ | Link Aut-L 
Continental Ace am | 114 | Own | Dole | L | 6 | 3%x4 | 214.7| 5.23 | 273 | 85@3600 Alum | 4 | AC-F AC | AC Til | —— | Morse Aut-L 
De Soto Six ; — | 11434, $Own | B&B | L | 6 | 3%4x4% | 2178] 5.35 | 253 | 79@3400 | Alum | 4 | Pur AC/| AC **B&B | Auto| Morse Del-R 
Dodge Six | 2620 | 111%] $Own | B&B | L | 6 | 3%x4% | 2013 | 5.50 | 234 | eee | *Alum | 4 | Pur AC; AC Str | Auto | Morse Del-R 
Dodge Eight | 3500 | 122 | sOwn | B&B | L | 8 | 3%4x4% | 282.1 | 620 | 338 | 100@3400 | Alum | 5 | Pur AC| AC *Str | Auto | Morse Del-R 
Essex Terraplane 6 | 2330 106 | Own | Th-Sy| L | 6 | 248x434 | 193.0 | 5.80 | 20.7 | ae 3200 | Alum | 3 | No AC | Bur Car | Man | Tex Aut-L 
Essex Terraplane 8 | 2640 113 | Own | Th-Sy! L | 8 | 2}8x4% | 243.9| 5.80 | 27.6 | 94@3200 | Alum | ; | No ae | Mon ‘*Car! Man | Tex Aut-L 
Ford A | 2398 | 106 | Own | No | L | 4 | 3%x4% | 2005 | 4.60 | 240 | 50@2600 | Alum | | No | No Zen | No | VAR-G Aut-L 
Ford V-8 Model 18 | 2425 | 106 | Own | No | L | 8 | 3y6x3% | 220.0| 5.50 | 30.0 {| 65@3400 | Alum | 3 | No oun | No DL ; No | VAR-G Mal 
Ford V-8 Model 40 | — | 112 | Own No | L|{ 8 | 3yx3% | 220.0 | 633 | 30.0 | 82@3900 | Alum | - | — ois cee a Sa — 
Franklin Series 16 | 4403 | 132; Own | O-S | O | 6 | 3%x4% | 2740 | 5.12294 | 100@3100 | *Alum | 7 | Pur AC | AC Str | No | Chain  Del-R 
Franklin Series 17 | 5640 | 144 | Own | O-S | O/ 12 | 3%x4 | 398.0 | 5.12 | 50.7 | 150@3100 | *Alum | 7 | Pur AC! AC Str | No | Link Del-R 
Franklin Olympic Series 18, 3625 | 118 | Own | O-S_! O | 6 | 3%x4% | 274.0! 5.12 | 294 | 100@3100 | *Alum | 7 | Pur AC/ AC Str | No | Chain Del-R 
Graham Standard Six 3265 | 113 Own | Dole L 6 | 3% zee 224.0 | 650 | 25.3 | 85@3400 — | 7 is AC | AC DL | Man } Link Del-R 
Graham Stand.-Cust. Eight ti 119-123 | Own Dole L | 8 | 3% 245.4 | 6.50 | 31.2 | 95@3400 | *Alum | 5 | AC AC DL | Man Link Del-R 
Hudson Super Six | 2980 | 113 Own | Th-Sy| L | 6 | Tae | 193.0 | 6.20 | 20.7 | 73@3200 | Alum | 3 | No AC| AC Mar | Man | Tex Aut-L 
Hudson Eight | 3345 | 119-132 | Own | Th-Sy| L 8 |3 x4% | 2541] 5.80 | 288 | 101@3600 | Alum | 5 | No _ Ste| AC Mar | Auto | Morse Aut-L 
Hupmobile 321 | 3350 | 121 Own | B&B | L | 6 | 3%x4% | 228.1 | 5.75 | 273 | 90@3400 | ‘Alum | 4 | Han Ste| AC Car | Man | Chain Aut-L 
Hupmobile 322 } 3550 | 122 | Own B&B L 8 | 3 x45 | 261.5] 5.47 | 28.8 93 @ 3600 Alum | 5 | Pur Ste | AC Str Man | Morse Aut-L 
Hupmobile 326 |} 3785 | 126 | Own | B&B | L | 8 | 3y%x4% | 303.2 | 5.34 | 325 | 109@3500 Alum | 5 | Pur AC Str | Man | Morse Aut-L 
La Salle V-8 | 4860 | 130-136 | Own | None | L | 8 | 3% @x4}% | 353.0 | 5.40 | 36.4 | 115@3000 | iCI | 3 | AC AC|AC Own|No | Morse Del-R 
Lincoln V-12 1 — | 136 | Own | — |} L |12 | 3 x4% | 381.7 | 5.50 | 43.2 | 125@3400 | Alum | 4 | No AC|AC_ Str-2|]No | Chain Aut-L 
Lincoln V-12 j;— 145 | Own ; — | L | 12 | 3%x4% | 448.0] 5.25 | 50.7 | 150@3400 | Alum | 7 |No AC{AC_ Str-2/| No | Chain Aut-L 
Marmon Sixteen } 5360 | 145 | Own | Pines | O | 16 | 3%x4 | 490.8| 5.75 | 625 | 200@3400 | Alum | 5 | AC-F AC| AC Str | Man | Diam Del-R 
Nash Big Six 116 Own B&B | L | 6 | 3%x4% | 217.7 | 5.30 | 25.3 75@3200 Alum | 7 | Yes Yes | Yes Str | Auto | Chain Aut-L 
Nash Standard Eight 3200 116 Own B&B | L 8 3 x4% | 247.4 | 5.10 | 28.8 80@3200 Alum 9 Yes Yes} Yes Str | Auto | Chain Aut-L 
Nash Special Eight 3400 121 Own B&B | L 8 |3 x4% | 247.4] 5.10 | 288 85 @3200 Alum | 9 | Yes Yes Yes Str | Man | Chain Aut-L 
Nash Adv. Twin Ignition 8 | 3870 128 Own B&B Oo 8 | 3%x4% | 260.8 | 5.25 | 31.2 | 100@3400 | Alum 9 | Yes Yes Yes Str | Man | Chain *Aut-L 
Nash Am. Twin Ignition 8 133-142 Own B&B Oo| 8 336x414 5.25 | 36.4 125@3600 | Alum 9 Yes Yes Yes Str | Man | Chain *Aut-L 
Oldsmobile Six 3110 | 115 Own Har | L | 6 | 3%x4% | 221.4| 5.30 | 27.3 80@3200 7CIL | 4 2 AC | AC *Str | Auto Chain Del-R 
Oldsmobile Eight 119 Own Har | L | 8 |3 x4% | 2403] 5.50 | 28.8 90@3350 *CI | 5 |AC AC] AC *Str| Auto Chain Del-R 
Packard Eight | *** | 127%-136 | Own | Pines [ L [ 8 | 3y%x5 | — | 6.00 | 32.5 | 120@3200 | “Alum | 9 | Yes Yes| AC ‘*Str-2| Auto Morse NE 
Packard Super Eight | *** | 135-142 | Own | Pines L 8 | — | as 5 | 6.00 | 39.2 145@3200 *Alum 9 Yes Yes/| AC ‘*Str-2 awe Morse NE 
Packard Twelve *** | 142-147 | Own | Pines | L | 12 | 3x5 445.5 | 6.00 | 56.7 | 160@3200 | *Alum | 4 | Yes Yes| AC *Str-2 IN | Chain NE 
Pierce-Arrow 836 136-139 Own Pines | L | 8 | Tea 366.0 | 5.50 | 39.2 | 135@3400 | *Alum | 9 | Pur-F Ste | AC Str — Chain Del-R 
Pierce-Arrow 1226 — 136-139 Own Pines | L | 12 | 3%4x4 429.0; 6.10 | 54.6 | 160@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto } Chain Del-R 
Pierce-Arrow 1242-7 — | 137-142-7 | Own Pines |_L | 12 | 3%x4 _ | 462.0| 6.00 | 588 | 175@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Plymouth Six (| 2553 | 107 | $Own | — | L | 6 | 3%x4% | 189.8 | 5 5.50 | 234 | 70@3600 | Alum | 4 | Yes Yes| Yes *B&B | Auto | Morse Del-R 
Pontiac Straight Eight | 3285 | 115 | Own | Own | L | 8 | 31%4x3% | 223.4 | 5.70 | 326 | 77@3600 7CI | 5 | AC AC|AC Car | Auto | Morse Del-R 
Reo Flying Cloud oe 117% Own Dole | L | 6 | 3%x5 | 268.0 | 5.30 | 273 85@3200 Alum 7 Han AC| — *Str | Auto | Morse Del-R 
Reo Royale — 131 | Own Dole | L | 8 | 33@x5 | 358.0 | 5.30 | 36.4 | 125@3300 Alum | 9 | Han AC j|— *Sch | Man | Morse Del-R 
Rockne Six | — | 110 | } Own | Dole | L | 6 | 3%x4% | 189.8 | 5.50 1.50 | | 23.4 | 70@32 | 23.4 | 70@ 70@3200 » | x 7CI 4|-—F AC| No Str | Man | Morse Aut-L 
Studebaker 6-56 3310 117. | Own | B&B | L | 6 | 3%4x4% 230.0 | 5.50 | 254 | 85@3200 | fCr | 4 | No  Ste| AC “Str | Auto | Cel Del-R 
Studebaker Com. 8-73 3385 117 Own B&B | L | 8 | 3y5x4 236.0 | 5.50 | 30.0 | 100@3800 | #CI | 9 | Pur Ste | UN “our | Auto | Cel Del-R 
Studebaker President 8-82 | 3640 125 Own B&B | L 8 | 3y4x4% | 250.0 | 5.50 | 30.0 | 110@3600 | *Alum | 9 | Pur AC | UN Str | Auto | Cel Del-R 
Studeb'r Pres. Spdw. 8-92 | 4380 | 135 | Own | B&B | L 8 | 3%4x4% | 337.0 | 5.50 | | 39.2 132@3400 | *Alum 9 |Han AC | UN *Str | Auto | Cel Del-R 
Stutz LAA | 4383 | 12744; Own | Pines | O | 6 | 3%x4% | 24L5 | 5.50 | 273 85@3150 | *Alum | 7 | Pur’ AC | Pur Zen | Man | Link Del-R 
Stutz SV-16 4885 | 134%-145 | Own | Pines | O | 8 | 3%x4% | 3220 | 5.50 | 36.4 | 113@3300 | ‘Alum | 9 | Pur AC | Pur Zen | Man | Link Del-R 
Stutz DV-32 | *5281 | | eh 28 | Own | Pines | O1| 8 | 3%x4% | 322.0| 5.00 | 364 | 156@3900 | *Alum | 9 | Pur Ste | Pur Str_| Auto | Link Del-R 
Willys 77 | — | $Own None L | 4 | 3%x4% | 1342); 5.13 | 15.6 | 48@3200 | CI } 3 |}—F AC! AC Til | Man | Chain Aut-L 
Willys 99 | §Own Var | L | 6 | 3%x4% | 213.3 | 5.00 | 263 | 80@3400 | CI 4 |—F aC! AC Til | Man | Link Aut-L 





automobile driven by remote con- 
trol was demonstrated in connec- 
tion with the meeting of the Asso- 
ciation of the Highway Officials of 
the North Atlantic States. A beam 
of light in the hands of an operator 
some distance away made the au- 
tomobile stop, go ahead, turn, just 
as though a driver were at the 
wheel. The machine was equipped 
with an “electric eye.” The oper- 
ator was able to control the machine 
also by speaking to it. 
ROAD IMAACTS PRODUCED BY 
A HEAVY MOTOR BUS 


There has been some testing with 


considerably hampered by the limits 
considerably lower pressures in truck | 


of vehicle over-all width imposed by 
the majority of states. 

There has not been any extensive 
introduction of tires of rim diameter 
smaller than 20 inches into the truck 
and bus field, because of the limi- 
tations imposed by brake drum 
diameters, but there is a desire for 
smaller tire diameters to secure 
lower bus platform height and less 
interference with seating arrange- 
ments. 


ANALZES PERFORMANCE OF 
LOW PRESSURE TIRES 


(Continued from Page 7) 


tires than those now being used in 
regular balloon truck tires, and 
these have been found satisfactory 
for certain types of service. There 
are many complications to be over- 
come on regular trucks and buses, 
before they come into further use. 


the variation in load from capacity 
to 50 per cent. overload has com- tions produced at a large number of 
paratively little influence on the | individual roughness conditions, the 


magnitude of the impact reactions | 3eneral tendency is for this maxi- 
ebtained }mum to increase in approximate 
A Single tires cause proportion to the speed up to about 


tions than dual tires whose com- 


5. Concerning the maximum reac- HIGHWAY GROUP SEES 
REMOTE CONTROL CAR 


Atlantic City, N. J., Feb. 20.—An 


LATERAL STABILITY 
OF PASSENGER CAR TIRES 
ON RIMS OF VARIOUS WIDTHS 
750-15 tre toaded to 92S “at IS *inflahon 
A 525° “6 ive loaded fo 925 “at 32" “intlation 


PASSENGER CAR TIRE LOADING CURVES 


750-15 tire on SSOE rim at 15 "loaded inflation 
525-18 tre on 3000 rm at 32"oaded mflahon 
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lower reac | forty miles per hour and at speeds 
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ned oe ty is equal to that of slight increases in reaction are} | 
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In tests up to 75 m. p. h. with 
single and dual bus balloon tires: 


The importance of this work from 
the tire man’s viewpoint is to show 


1. Reactions of about three times 
the static wheel load may be en- 
countered in isolated cases, mostly 
where pavement failure has already 
occurred, and repairs are necessary. 

2. A few reactions amounting to 
twice the static wheel load may be 
expected for each mile of rough 
surface, 

3. The frequent reactions for 
rough surfaces amount to about 1.5 
times the static wheel load, 

4. Even the smoothest roads pro- 
duce frequent reactions from 1.1 to 
1.2 times the static wheel load, 





| 


what remarkable developments have 
taken place over a comparatiely few 
years to reduce one of the most de- 
structive agencies to our public 
roads. That this is recognized by 
state highway departments is clearly 
evidenced by the legislation in favor 
of the pneumatic tire. The use of 
lower pressures in the pneumatic 
tires has made higher speed possible, 
and at the same time has reduced 
the impact forces on the highway 
structure. The change from high- 


pressure to low-pressure tires has 
been going on rapidly, but has been 
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OF PRESENT AMERICAN PASSENGER CAR CHASSIS 


































































CORRECTED THE DAY SPECIFICATION CHANGES ARE MADE 


























































































5 ] BRAKES i SPRINGS 
> 
& & 
- MAKE AND MODEL 4 A s d 
: ie| 3 2 | is : 
5 fe 5 3 
Auburn 8-101 *Del-R -- Long No | DG LGS | U | Col % | 470 | Sp Mid Mech — | Ross|S 56% | Own Bijur | 17x5.50 
Auburn 8-105 *Del-R B-St Long No DG LGS | U | Col % 3.40 | Sp Ben Hyd | — | Ross|S 56% | Own Bijur 17x6.00 
Auburn 12-161 *Del-R — | Long No | DG LGS | M | Col % 408 | Sp | Ben Hyd | — |Ross|}S 56% | Own | Bijur | 17x6.00 
Auburn 12-165 | *Del-R B-St | Long No | — LGS | M {| Col % 3.04 | Sp | Ben Hyd | B-K |} Ross|S 56% | Own | Bijur | 17x6.50 
Austin | *Aut-L — | Own No | Own | None| S_ | Sal &% | 525 | Sp ; Own Mech | — | Own [Cant 22% |—— | Al-Z | 18x3.75 
Buick 33-50 Del-R _- Own Ben | Own | None} O | Own % | 470 | Sp {| Own Mech | — Sag |S 56 | Own | Al-Z_ | 17x6,.00 
Buick 33-60 Del-R — Own Ben | Own | None| O | Own % | 460 | Sp | Own Mech | — | Sag |S 55% | Own | Al-Z_ | 17x6.50 
Buick 33-80 Del-R _ Own Ben | Own | None| O Own % | 427 | Sp | Own Mech — Sag |S 58% | Own | Al-Z | 17x7.00 
Buick 33-90 Del-R —_ Own Ben | Own | None| O | Own % | 436 | Sp {| Own Mech — |Sag |S 58% | Own | Al-Z_ | 17x7.00 
Cadillac V-8 Del-R — {| Own 1tBen | Own | None| 5 Own % | 460 | Sp | Own Mech | B-K | Sag |S 58 | Own | Alem | 17x7.00 
Cadillac V-12 Del-R a Own +Ben | Own None | S Own % | 4,80 | Sp | Own Mech B-K | Sag |S 58 Own Alem | 17x7.50 
Cadillac V-16 Del-R _ Own tBen Own None| S | Own % 4.64 Sp | Own Mech B-K | Sag |S 60 Own Alem 17x7.50 
Chevrolet Eagle | Del-R D-St | Own No | Own | LGS | O | Own % | 411 | Sp | Own Mech | — | Sag |S 54 | Tryon| Alem | 18x5,.25 
Chrysler Six Del-R — Borg TtBen | Own | NP | U Own % | 438 | Sp Lock Myd | — Gem |S 53% | Sil-U | Al-Z 17x5.50 
Chrysler Royal 8 Del-R oa Borg Ben | Own | NP | UV Own % | 430 | Sp Lock Hyd | _ Gem |S 53% | Sil-U Al-Z 17x6.00 
Chrysler Imperial 8 Del-R a Borg Ben | Own NP U Own % | 430 | Sp Lock Hyd | B-K Gem |S. 54% | —— Al-Z 17x6.50 
Chrysler Imp. Cust. Eight | Del-R — | Borg Ben | Own NP U Own % | 410 | Sp | Lock Hyd | B-K | Gem|S8 57% |}—— | Al-Z_ | 17x7.50 
Continental Beacon Aut-L — Rock No | WG | — | 8S | NP % | 433 | Sp Mid Mech | — Sag |Cant-2 27;%| Sil-U | Al-Z | 17x5.25 
Continental Flyer Aut-L — Rock No | WG | — | S58 | NP % | 433 | Sp Mid Mech — | Sag |Cant-2 27,%4| Sil-U | Al-Z 17x5,.25 
Continental Ace Aut-L — Borg Yes | WG | WG! 8S NP % | 430 | Sp Mid Mech — | Ross|S 55% | — Al-Z 17x5.50 
De Soto Six | Del-R — | Borg tBen | Own | NP | U | Own % | 438 | Sp | Lock Hyd | — |— |S 533g | Sil-U | Al-Z | 17x5.50 
Dodge Six Del-R —_ | Borg tTBen | Own | NP | S | Own % 4.38 Sp Lock Hyd — |— |s 53% | Sil-U | Al-Z 16x6.00 
Dodge Eight Del-R = Borg Ben | Own NP | 8S Own 4 4.30 Sp Lock Hyd — |Gem/S 55 | Sil-U | Al-Z 17x6.50 
Essex Terraplane 6 *Aut-L _- | Own Ben | Own | — | s Own % 459 | Sp Ben Mech | — |Gem/|S 48 | Tryon| Alem 16x6.00 
Essex Terraplane 8 *Aut-L _ Own Ben | Own | — Ss Own % 4.59 Sp Ben Mech — |Gem/S 48 |—— | AIl-Z 16x6.00 
Ford A *Aut-L _ Long No | Own _—_ O | Own % 4.11 Sp | Own Mech ~- Gem | S-Tr 445, | Own Al-Z | 18x5.25 
Ford V-8 Model! 18 *Aut-L — Long No | Own -- = O | Own % 4.11 Sp | Own Mech — | Gem | S-Tr 44 Own Al-Z | 18x5.25 
Ford V-8 Model 40 — os nae —_!|-ft— — | Own % | 411 | — | Own Mech | — | — | '—- | ——— —_ | 17x5.50 
Franklin Series 16 | Del-R B-S | Br-L No | WG WwG | Ss Own % 4.73 | Sp | Lock Hyd — Gem | F — |— | Al-Z | 19x6.50 
Franklin Series 17 Del-R == | Long No | WG wG | 8 Own % 4.45 Sp | Lock Hyd | — Ross |S 60 | eee Al-Z =| 17x7.50 
Franklin Olympic Series 18} Del-R B-S Long No | WG WG | 8s Own 4 4.30 Sp Lock Hyd | — | Ross|S 55 | Tryon! Al-Z 17x6.00 
Graham Standard Six | Del-R _ | Long - WG | WG | S | Sal % | 427 Sp | Lock Hyd — | Ross|S 54 | ERS | Al-Z 17x5.50 
Graham Stand.-Cust. Eight} Del-R _ Long - WG WG S | Sal % | 4.27 Sp | Lock Hyd —— { Ross |S 54 |! ERS Al-Z 17x6.00 
Hudson Super Six *Aut-L B-S | Own tBen | Own | WG | 8 Own % 4.64 | Sp | Ben Mech | —— | Gem|S 54% | Own | Alem | 18x5.25 
Hudson Eight Aut-L B-S Own Ben | Own | WG | 8 Own % 464 | Sp | Ben Mech | B-K | Gem/|S 54%. | Own | Alem | 17x6.00 
Hupmobile 321 *Aut-L — Borg No WG WG | 8S | Sal % | 473 | Hy | Mid Mech — | Ross|S 56 | Sil-U | Al-Z 17x6.00 
Hupmobile 322 *Aut-L =~ Borg No WG WwG | U Own % | 436 | Hy | Mid Mech — | Gem|S 57% | Rub | AIl-Z 17x6.00 
Hupmobile 326 *Aut-L -- Long No DG DG | U Own % | 436 | Hy | Mid Mech | —— | Gem|S 57% | Rub | AIl-Z 17x6.50 
La Salle V-8 | Del-R — | Own tBen | Own | No | S | Own % | 460 | Sp | Own Mech | B-K | Sag |S 58 | Own | Alem | 17x7.00 
Lincoln V-12 Aut-L No | Long No | Own | — | S | Tim F | 423 | Sp | Ben Mech B-K | Gem |S 58 |—— | Alem | 18x7.00 
Lincoln V-12 Aut-L No | Long No | Own {| Own S | Tim F | 490 | Sp | Ben Mech B-K | Gem | 8 62 | | Alem |! 18x7.50 
Marmon Sixteen | Del-R — | Russ No | Mun | No | S | Sal ¥% | 3.78 | Sp | Ben Mech | B-K | Ross|S 5914 | ** | Al-Z | 18x7.00 
Nash Big Six *Aut-L B-S | Borg No | Own | (DG oO | Own % | 470 | Sp | Mid Mech | —— | Ross|S 54 | Sil-U | Alem 17x5.50 
Nash Standard Eight *Aut-b B-S | Borg No | Own | DG O | Own % | 444 | Sp | Mid Mech | —— | Ross|S 54 | Yes Alem | 17x5.50 
Nash Special Eight *Aut-L B-S | Borg No | Own DG O | Own % | 444 | Sp Mid Mech | — Ross |S 54 | Rub Alem | 18x6.50 
Nash Adv. Twin Ignition 8 | *Aut-L B-S | Borg No | Own DG O | Own % j 471 | Wo Ben Mech | —— | Gem|S 55% | Own | Bijur | 17x6.50 
Nash Am. Twin Ignition 8 | *Aut-L B-S | Borg No | Own DG Oo | Own % | 450 {| Wo]! Ben Mech | —— |Gem!/S 57% | Own | Bijur | 18x7.00 
Oldsmobile Six Del-R No | Borg 7Ben | Own | None| — | Own 42 4.56 | Sp | Ben Mech | —— | Sag | Ss 5444 ' Sil-U | Al-Z ~ | 17x5.50 
Oldsmobile Eight Del-R — | Borg tBen | Own | None/| S ; Own % 456 | Sp | Ben Mech | —— | Sag |S 5444 | Sil-U | Al-Z 17x6.00 
Packard Eight | *Dyn B-S Long Ben | Own None| S | Own % 436 | Hy | Ben Mech | B-K | Own |S 56 | Own | Bijur | 17x7.00 
Packard Super Eight *Dyn B-S Long Ben | Own None S | Own % 469 | Hy Ben Mech B-K | Own /S 60% | Own Bijur | 17x7.00 
Packard Twelve *Dyn B-S | Long Ben | Own None| S | Own % 4.69 | Hy Ben Mech | B-K | Gem Ss 601% | Own Bijur | 17x7.50 
Pierce-Arrow 836 *Del-R B-S | Long No | Own WG U | Own F 4.29 | Wo| SW Mech | SWM| Ross |S 60 | Fafnir| Myers | 17x7.00 
Pierce-Arrow 1236 *Del-R B-S | Long No | Own WG U | Own F 443 | Wo| SW Mech SWM|! Ross | S 60 | Fafnir} Myers | 17x7.00 
Pierce-Arrow 1242-7 *Del-R B-S | Long No Own WG S | Own &% 4.58 | | Hy | SW Mech SWM| Ross | S 61 | Fafnir| Myers | 17x7.50 
Plymouth Six | Del-R — | Borg Ben | Own | NP | — | Own % | 438 | Sp | Lock Hyd | — |— |S 53 | Sil-U| Al-Z | 17x5.23 
Pontiac Straight Eight | *Del-R D-St | Own No | Own | None| — | Own % | 444 | Sp | Own Mech | —— | Sag |S 54 | Rub | Al-Z_ | 17x5.50 
Reo Flying Cloud *Del-R = | Long No | Own Own | U | Own 4 4.30 | Sp | Lock Hyd | — | Ross|S 5512 | Sil-U | Al-Z | 17x6.00 
Reo Royale *Del-R _— Long No Own Own | O Own % 442 | Sp | Lock Hyd | —— | Ross!S 57% | Own | Al-Z | 18x6.50 
Rockne Six | *Aut-L B-S | Borg No | WG | WG | M | Sal % | 4.55 | Sp _ | Ben Mech | —_— | Ross | S 54 | Tryon| Al-Z | 17x5.25 
Studebaker 6-56 | *Del-R B-S | Long No | Own Own | M | Own % | 4.36 | Sp Ben Mech — | Ross | S 54 | Fafnir| Al-Z | 17x5.50 
Studebaker Com. 8-73 *"Del-R B-S Long No | Own Own | M | Own % | 436 | Sp | Ben Mech | B-K ' Ross |S 54 | Fafnir| Al-Z 17x6.00 
Studebaker President 8-82 | *Del-R B-S Long No | Own Own | U | Own % | 4.73 | Sp | Ben Mech | B-K = Ross! S 56 | Fafnir| Al-Z 17x6.50 
Studeb’r Pres. Spdw. 8-92 | *Del-R_ B-S | Borg No | Own Own | U_| Own % | 431 | Sp | Ben Mech | B-K | Ross|S 60 | Fafnir) Al-Z | 17x7.00 
Stutz LAA | *Del-R D-St | Borg No | Own — | U | Sal % | 5.10 | Wo| Lock Hyd | B-K | Gem|S 60 Own | Bijur | 19x6.50 
Stutz SV-16 | *Del-R D-St | Long Ben | Own — | M| Tim % | 475 | Wo| Lock Hyd | B-K |Gem/|S 62% | Own | Bijur |*18x7.00 
Stutz DV-32 | *Del-R D-St | Long Ben | Own — | M| Tim % | 450 | Wo | Lock Hyd | B-K | Gem!S5S 623, | Own | Bijur |*18x7.00 
Willys 77 | *Aut-L _ Own No | Own ad U | Own % | 440 | Sp | Ben Mech | —— | Sag |S 46 | Tryon| Al-Z | 17x5.60 
Willys 99 | *Aut-L —_- Own No | Own WG U | Own % | 430 | Sp | Ben Mech | —— | Gem|/S 51 | Tryon| Al-Z {| 17x5.50 
KEY TO SYMBOLS AND Company; Zen, Zenith Detroit Company; | pany; SW, Stewart Warner Corporation; F b K Cj 
*Equipped with automatic choke. buretor Company; Til, Tillotson Mfg. 
ABBREVIATIONS Carbereter Heat Control—Auto, automatic; | Type—nyd, hydraulic; Mech, mechani- e ruary 7 ity Sales 
Weight—fAustin standard 2 passenger an, manual. cal. Amplifier—SWM, Stewart Warner 
coupe. +5 sedan with wire wheels. | Front End Drive—Cel, Celeron; Link, Link mechanical; B-K — Bragg - Kleisrath 
*Nash 5 passenger sedan on the 133- Belt; Morse, Morse Chain Company; Tex, vacuum booster. 


inch wheelbase weighs 4,350; on the 142- 
, inch wheelbase 4,510. *Stutz D. V. 145- 
inch wheelbase weighs 5,352 pounds. 
***Packard 8-cylinder 12742 in. wheelbase 
5-passenger sedan weighs 4335, 136 in. 
wheelbase weighs 4590, Super Eight 135 
in, wheelbase weighs 4815, 142 in. wheel- 
base 5 Club sedan weighs 4795; Packard 
12-cylinder 142 in. wheelbase 5 sedan 
weighs 5385. 147 in. wheelbase 7 sedan 
5600. ttGraham standard 8 sedan weighs 
3500 with five wire wheels; custom 8 
sedan 3,695 with five wire wheels. 


Eagine—ige, Lycoming Motors Corpora- 

tion. §Floating power. 

Cooling System—B&B, Bishop & Bab- 
cock; Dole, Dole Valve Company; Ful, 
Fulton Company; Har, Harrison Radiator 
Corporation; O-S, cooling by air, own 
automatic shutter; Th-Sy, Thermo- 
Syphon; Var, various makes. 

Valve Arrangement—H, horizontal; L, L 
head; O, overhead. 

Pistons (make or material)—Alum, alumi- 
num ameg; *Alum, aluminum with invar 
struts; I, cast iron; tOCl, electro- 
plated. 

Oil Purifier—AC, AC Spark Ping Company; 
Cuno, Cuno Engineering rporation; 
Han, Handy Cleaner Corporation; Pur, 
Purolator-Motor Improvements,  Inc.; 
FP, Float-O attachment, Taylor Sales En- 
gineering Corporation. 

Fuel Cleaner—AC, AC Spark Plug Com- 
pany; Ste. Stewart Warner Corporation. 
Air Cleaner—AC, AC Spark Plug Company; 

Bur, The Burgess Battery Company; 
Hol, Holley Carburetor Company; Mon, 
Monroe Auto Equipment Company; Un, 

United. 

Carburetor—*B&B, Ball & Ball, designed 
by Chrysler and made by Carter Car- 
bureter Company; Car, Carter Carbure- 
tor Company; DL, Detroit Lubricator 
Mar, Marvel Carburetor 

Str, Bendix Stromberg Car- 


Company; 


Textolite; Var-G, various gears. 

Ignition System—Aut-L, Electric Auto Lite 
Company; Del-R, Delco Remy Corpora- 
tion; Mal, Mallory Electric Company; 
NE, North East-Delco Appliance Corpora- 
tion. *Twin ignition systems. 

Generator and Starter—Aut-L, Electric 
Auto Lite Company; Del-R, Delco Remy 
Corporation; Dyn, Owen Dyneto Corpora- 
tion. *Equipped with Bendix drive. 

Automatic Starter—B-S, Bendix Startix; 
D-St, Delco Starterator. {B-S, Startix 
on Auburn custom and salon models 
only. 

Clutch—Borg, Borg & Beck; Br-L, Brown- 
Lipe Gear Company; Long, Long Mfg. 
Company; Rock, Rockford Drilling Ma- 
chine Company; Russ, Russell Mfg. Com- 
pany. 

Automatic Clutch Control—Ben, Bendix 
Brake Company. tBendix optional at 
extra cost. 

Transmission Make—*All 3 speed. _ All 
synchronized mesh. DG, Detroit Gear 
and Machine Company; WG, Warner 
Gear Company; Mun, Muncie Products. 

Free Wheeling Make—LGS, LGS Mfg. Com- 
pany; DG, Detroit Gear gnd Machine 
Company; WG, Warner Gear Campane: 
NP, New Process Gear Company; tDG, 
optional at extra cost. 

Universals—M, Mechanics Universal Joint 
Company: O, Own; 8S, Spicer Mfg. Com- 
pany; U, Universal Products Company. 

Rear Axle—Col, Columbia Axle Company; 
NP, New Process Gear Company; Sal, 
Salisbury Axle Company; Tim, Timken 
Detroit Axle Company; ‘4, semi-floating; 
fas three-quarter floating; F, full float- 


ng. 

Type Final Drive—Hy, hypoid; Sp, spiral 
bevel; wo, worm, 

Brakes Make—Ben, Bendix Brake Company; 
Lock, Lockheed Hydraulic Brake Com- 
pany; Mid, Midland Steel Products Com- 


Steering Gear Make—Gem, Gemmer Mfg. 
Company; Ross, Ross Gear and Tool 
Company; Sag, Saginaw Products Com- 
pany. 

Springs, Rear—Cant, cantilever; Cant-2, 
double cantilever; F, full-elliptic; 5, 
semi-elliptic; S-Tr, semi-transverse. 


Rear Shackles—Eat, Eaton Axle and Spring 
Company; Faf, Fafnir Bearing Company; 
Rub, Rubber Shock Insulator Company; 
Sil-U, Pressed Metals of America, Inc.; 
Tryon, Willys-Morrow Company. **Using 
both Fafnir and Rub. 


Chassis Lubrication—Bijur Lubricating 
Corporation; Al-Z, Alemite Zerk, Alemite 
Mfg. Company; Alem, Alemite Mfg. Com- 
pany; Myers, Myers Chassis Lubricating 
Company. 

Tires—Stutz 145-inch wheelbase models 
have 20x7.00. 


SISSION TO ADDRESS 
NEW YORK CREDIT MEN 


New York, Feb. 20.—A forum meet- 
ing of the New York Credit Men’s 
Association will be held in the east 
ballroom of the Hotel Commodore 


The principal speaker of the even- 
ing will be Francis H. Sisson, vice- 
president of the Guaranty Trust 
Company and president of the 
American Bankers Association, who 
will speak on “Banking Problems.” 
Dinner will be served in the Lobby 
Cafe at 6.15 p. m. 








at 7.30 p. m. Tuesday, February 28. ELMIRA DEALER GROUP 
RE-ELECTS D. E. SULLIVAN 
Elmira, N. Y., Feb. 20.—Daniel E. 
Sullivan has been re-elected presi- 
dent of the Elmira Automobile Mer- 
chants Association. 
chosen at the annual meeting are 
George Petzke, vice-president; C, E. 
Evans, secretary and treasurer, 


‘Show Scattered Gains 


WICHITA DEALERS 
PLAN SHOWROOM SHOW 

Wichita, Kan., Feb. 20.—Automo- 
bile Week, the annual automobile 
show of Wichita dealers, will be held 
Rebruary 19 to 25, according to an- 
nouncement of Lee Hobbs, president 
of the Wichita Automobile Dealers 
Association. 

Instead of all dealers showing 
their new cars in one central place, 
each dealer now invites the public 
to call at his showroom during Au- 
tomobile Week. Better dollar values 
are marked improvements in all 
cars will draw hundreds of buyers 
to the various agencies, Hobbs be- 
lieves . 


Other officers 





(Continued from Page 1) 


same pgriod of February, 1932. Used 
car sales during the February 1-15 
period were 228, against 364 in the 
same part of February a year ago 
and against 172 in January. San 
Antonio dealers expect improvement 
during the last half of this month, 
due to introduction of the new Ford 
models and to the fact that all deal- 
ers are getting better deliveries. *A 
considerable improvement in sales is 
looked for during March. San An- 
| tonio seems definitely to be on the 
|mend in the matter of automotive 
| sales. 

Wayne county sales for the week 
ended Friday, February 17, showed 
a definite drop, due unquestionably 
to the bank moritorium. Total sales 
were 437 cars and 20 trucks, as 
against 540 cars and 20 trucks the 
previous week and 667 cars and 39 
trucks the week before that. 

Detroit dealers report that inter- 
est in the new models continues un- 
abated, but that buyers are con- 
fronted with inability to make down 
payments until the banks reopen. 
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yee you want, if you can, to sell the car 
that people want to buy. Nobody knows better 
than a practical dealer that nothing is so costly and 
wasteful as the unproductive selling expense of trying 
to fight public preference. 


You know that everybody wants a big car—and you 
know too that this big 115-inch wheelbase Straight 8 
at $585 and up, f. o. b. Pontiac, is a natural winner. 


Maybe you’ve already had to sell against the Pon- 
tiac Economy Straight 8—and if you have, you know 
it’s a tough fight. And such tough selling costs the 
dealer money. Sales effort is a great source of profits, 
but not if you waste your time and money trying to 
fight public preference—especially this year. 


Here’s what the Pontiac gives. you to offer—a new 
car built by General Motors. A BIG Straight 8—115- 
inch wheelbase, 3265* pounds weight. Not just “‘full- 
sizcd’’—a truly BIG car. Requires no mechanical 






“Say—that’s the new 
Pontiac, the big Econ- 
omy Straight Eight. 
Boy, that’s the car I’m 
going to buy.”’ 





The car they are looking at it 
the Sport Compe, $670, f. 0. b. 
Pontiac, Mich. Special equipe 
ment extra, EasyG.M. A.C. terms 


Here’s something you can sell, 
because it’s something people will buy 


gadgets to make it ‘‘smooth as’’ an Eight, because it 
IS an Eight—a BIG Straight 8—77-horsepower engine. 
It isn’t only low in price, but has economy that you 
can take out on the road and demonstrate! Makes 78 
actual miles an hour. Fisher Body, with wonderful 
new Fisher No Draft Ventilation (individually con- 
trolled). And this fine, BIG General Motors Straight 8 
sells for only $585 and up, f. o. b. Pontiac, Michigan. 





Good territories are still open for aggressive, for- 
ward-looking dealers who can see a sales opportunity 
while it’s still open. If you’re interested in riding the 
tide, in having a better than average chance for profits, ' 
write or wire for full information. Address: Pontiac 
(Division of General Motors), General Motors Build- 
ing, Detroit, Michigan. 

*Curb weight of the 4-door Sedan 
= - * 
Ask any Pontiac dealer and he will tell you that the Pontiac 
Sales Agreement is in itself very fair and reasonable—and 
is administered with consideration and fairness. 


Through B. O. P. Sales Co. we can often arrange very attractive dual franchises with other General Motors cars 


PONTIAC 


the economy 


STRAIGHT 








